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NUNOBIG S X OMEZ §RTERRMICHR T 2121, =774 Y 7IRED L) ITEHk
ENDERENPLEVH)TETHY, Thbhb, RWI—F 71 ¥ 7 OERITEREICELIEN D
PR TRINE RS2, LR, =00V ITNO MK 2T 2B EHFT5H0T
HHH, (2) & (3) ORERMBIZ (1) DLW BEIISHSIKEL TS, &
L Tw ™, BREZRE, (1) #HETHEWV) 2L, WIENRERET 2
twyZlk (2) BEAELDLEVW) Z L, BRLEOMIATPLT Y vy THELZEWD
CLEERD, TMOZIREDVAFOMAN L EZ EOXHIHEL, LDk HITHFEE
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BT o7, ZOHRIE, ERTAVPH L EBbND, 7272, MIRERICLD S EFSEF LR
AL INTVDED, =T T4 Y7 L TCoOIEIENH L L BbILs, & oImaE
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X—r T4 YT ORISR, R TH B 2 L IFEMOEY TH ST, Kotler (2000) 13,
TREI =TT A YT ONERLA YT M THY, KOLEEEMED S TIZAR,
BRLIMA»ZRMETLIETHLEL, RBORVIZIE, (1) ARlLb2o07 NV —
TS S (2) ZNEND TNV —T P IZE > THEEYR D D £ b DEFF-Tw5
(3)ZFNENDTN—T95, 2322 —a v EZIFELNTEL (4) FREFhor L —
TS, BHICEHBROW L AN EZIF AN DIER LY TES (5) ZRENRD TV —T75,
M ERET 52 DMWY THFE LV ERELTWD, &L, TOREDDOEMN LRI
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"ThHNLTHE, 2FY, BIZIE, RECL-oTE, HRETLIWEL HIOH
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DX HITHRRT VBT

[ZTRTREIMb S ZREIBEANOETH L LRICEHADE, NOEEZH LN, %
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DEZBL TV, ZNUE, BEREIKRTTFESLRVL O, BIGIEIEE>TFELRVE
D, FAFIIBELTTESR20H D, EWI)FEREOEATH S, |

PEHEER DR R T WD X HICE BT, BEMKIE, HAOBOF I oW llFEzELE,L T
ZBERIKTTEIHLVLDOLDOTH L, FHOE, K LdaskAD~ > M & Bids§
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®H5NT, KBS BL LD RAMIARIIT Y PERCEWIFETHL, I3 —
FTA4 v TEIIDEIRIETHDL, A—=h—ThHNZE, &I Lo KEEH-NTHEK
ERRADY Y FEBLCEIICHKE HTOMEORNEZEH > T DD, AEETHNI,
EY)L7OHGDMEICHRICE T NS DLW I =T T4 v 7 L5 S AE
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R—=r 74 7Ok (Marketing) & 2250 #$ % &, Market (i%) (Zing 23>\ T
WBRIEPLHICHR L W) S ETIE AL, THESH LRI LI L TE L, Ll
(3D E DB T LW DID, %m@@z%ﬁLkmf%ma%@ﬁm%xmfé%ﬁ“>
Thb, 2%, WL, BEWREAGOHETHY, D TH D, FZT, NiGiGHE &
LTOR—F 54 7I2BwTid, (1) Bz, (2) FERMLER S v T EAEE
Ehbo COXHIBR—T T4 Y TOMFEDOS EBROY—7 T4 ¥ T OmHBIIONWTE R
VR e a N

I ~—F 7427 AT VERRY—FTT 1> TO#ER

Druker (1954) &, FHFEOKDITE o THE—FTNALEEN2FO D 01, FEROMMHEN
Wrcidi, BEEOMEHMTH Y, HEIMEITH3H L L) T L, TNFREN REE
HrdoTwndel, BEIFXEOTLATHY, HEDFIEELZLZLLDTH S EBRITY
W0 ZDERNE, =TT A Y THRICBTBPONGE )T, BESRND L ViEY—
FTF4 v e avke 7 beMENDL LD THD, =T T4y - avke T e, =7
T4 TG R EITT A ) A TOERNLEZ S - BEOILTHY, EIHLREhLN
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FIBHRLHAEFNEL LTV, F v—FrF v -avt T NoOMREE v —7 T 4

VHEROMER E REOBRICH D EEZ D,

Bartels (1976) 1%, ~—% 7 1 ¥ 7 BHORBBEFEIZOWT, (1) OB (1900~104F),
(2) Baferet (10~204F), (3) Akt (20~304F), (4) JERERAL (30~404F), (5)
PREFMREAL (40~504F), (6) FHE&ILRAL (50~604F), (7) Z-LiEft (60~704), (8)
AL (T04E~) DX HIZHHFL, RO LX) IZHB L Twp®,

(1) ZAOBEAL (1900~104F)
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(2) BEfLiEft (10~204F)
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=T 4 YT OERIERINRIE, =T 4 Y TR A L wRCK
SRTHFM S N7z ZOFEORERHEMNI D E R S h iz,
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(7) 5 AbRE (60~704F)
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DERE RS2 L TH b,
Day and Wensley (1983) &, 19604E4%, 704EAR, 80RO~ —F 74 ¥ 7 OHEENIIOWT,
KD LR L T BT,

(1) 19604F-UE, ~—F7 T4 Y IDBEBIIRELEENODLEELLOTHY, v —
TTA Y ZERRRETHCB TR EOREERER L LTREICZITANLR,
FRMGEITEOAR TSN O~ =7 7 4 ¥ ZETE (OB G —h R R i5st = 5
25T 8K IS EAL D720 DTN B R L %5 7z,

(2) T0ERITBNT, =7 T4 ¥ 7O NE, HELIGEHRLLAD, Z0o—FT,
R I S & T o 72,

(3) 80MEMIE, =7 T4 ¥ I HEROFEET) % RO RIS 2R T ST 0,
FERIIBIT2HEELRELZLEE Lz, SOFEROkKIE, DRioMIEIAEAL LD
DERFEDIBDTH S, EERFIIBNT, BEIREL, FI ¥ a rafffEs
Bl AR L RO BRI NE Lo 2w L 2@B#kT 538X 0Lk
TETBY, HIZBAEORY Y a 2@l d 5720 TEIATITH Y, WK D
MR, HERER, EEEANOET, MEOMHA L EOREKN TS OB - Pk &
GO HRERE R D, £ LT, FfMBiSEA. (sustainable competitive advantage) 2%

Cooke et al. (2004) (X, 19204E 2> H19894FE F TOLE KD~ — 7 T4 ¥ F DEFR T 5T
L7, B (72388 IS L THSD7RA S % 2 & % H i L 72 Cooke, Rayburn,
Abercrombie (1992) DFRXEMANL, EHIZHEBRTET AV - =7 T4 ¥ T 02004
EOEFROPIM SN BE (72388 2MAT, KOLHIZHFHL T2,
(1) BEEMHOBLEL (economic utility viewpoint)
19204 AR LR S L T %o
(2) HEFOBL (consumer viewpoint)
S504EARICIBLL, 604EAR & 7O J2 L 72
(3) V¥ A F VOB (societal viepont)
VERIEZ Lo MB 2 25, T0ERIZ R DA 2T AR SN,
(4) =AY T NVEBLE (managerial viewpoint)
T, S0AEMICHIL, 60 MRICRHICZITFANR SN,
(5) A7 =27 F V¥ —DOHA (stakeholder viewpoint)
Uk, ==7 74 Y 7ORBOEEL R TE72D, 19504FE 0 560U 2T THE. S
oAV T VoM, TLTIOERIZES LIS ZIF ANy A 7 Vo, &
DB AT = ANV T —DOBEBBH T OND, £/, 20X e~—FrT4 v 7OEM
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EBYREZ T, MEOY—T T4 ¥ T OWIROME % A 72K, F9°, 1950418722560
FRICR AT TVORETHEIAT )T - =74 v 7 sh, 2hso
ZRN AT YTV - =7 T 4 ¥ 7 OB L CTH 7z R EOfR & LT, 704
RICVFAZINVBBRTHEY =V X - =TT 4 Y IHEYL, hICBWT, 804F
UG~ — 7 7 4 © ZIZOWTORIED L dNTE/, 2L T, W0FRICAY, AT —
RN — DR TR R~ =7 T 4 ¥ T OFENOEY) MADPAKEIZ R SN D &
Il o TERZMY, 5612, 20004122, ERNA~Y =7 T4 v 7 hbHiLvy—2
TAVITNDOR=T T4 VT %, [RAVNEY V]| OR—=FT T4 Y T~DINFTAL L -
Y7hELTHRZ LI ETEHE L TTELTT,
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VRN =T TFA YT LT =Y = T YRR AT) T v —
TFTAYTIINETALDOTERL, Thef)dboThy), ~x—Fr74 7 -aryt7b
BV, MEROBFEMHENFLOEZ TP IMEN b0 L% 2 5, Hijk L7270
AR, 80D~ —7 7 4 ¥ 7 DEENIT OV T D Day and Wensley (1983) Ofafiin5H 3 b
MBH LI, TOERICEY, =7 T4 Y 7ORENL, HLLGEMMEL72h, 20—JT,
ERME TSI AV L 22 0 SOAEACIT, by st S8 (sustamable competmve advantage) 3

MEWTFRICNAT, ~—7 74 27 -3t 7 MIESHE ﬁfﬁﬁbu‘éhtk%x_éo%Lf,
QFUT A D & I - MBI | DG 2 R e L7ax—F7 714 Y 7 Th LM~ —7
7 4 ~ 7 (Relationship Marketing) MWEM L2 2L, By =T vy ay
7 MCMRRERSANINENZZ L IEZLLM, ZoXH I, BEOY—F T4 2 T

X, SAVITN =T TA VT, I=Yx)-—=FT4 V7, WEN~—FTT 17,
PIRIE~Y — 7 74 v 7R L CTEZD, HLEFTHZORKITE, ATV TNV =7
TAVYIRDY, TOEBED LICUBIZEG Lo~ —7 74 v 7 BERBIICHEA LIPS T
WHEEZLERBICY— T4 V7 - 227 PORKICIE, BEEMNSH Y, T0HE

RicHamEeE, AN, BERMEENSH L EEZ L.

Db, ==r74 7 -are7beBR~c—0 74 Y ZROEHEICOWT, BBIL TS
72hs, RATVITN =TT 4 7% GHEFTEHLTHRLTWED, VY= % -
R=FT4v7, BN~ —r T4 Y7 OMEFETIE, TOEEMRETRILZIENTES
A, B =T T4 Y ICB T, BAZEEMRETIZE S Z 5N WHESEH L. €
g, kI, v—=r T 1 Y IoRMES L L TOREY BRENZHRE LToAE LR, K
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IR - REHERY 72 SRR & VO B RE L T 2T n I M TH Y, F S ITHHBS
WEDSIZE W) ZETHD, TOHEDHHIPVVERIZBNT, =7 T 1 ¥ 7 O,
Wl BREAZ 72t E2bN5, £22°T, 190FERDO~—7 74 ¥ 7z & IR
SREL, ThzRkyBPICLTHR~Y—F T4 Y 7O eHE 6N LInwEER 5,

V. BEY—F 71 > TORBEANDEHES

19954 2 H 384T O — G RFREFRFEE MM ED [V A A L¥a—] (Vol.42 No.3)
&, (Y= 74 v 7o #HE0F—< & LTWwa), Zohon i, mHEL,
WD L E EETH I LT, 190ERD~Y =47 7 1 ¥ Ziz B & R % S 5
N R

T3, WAICAHFERORLTH 5D, A, BN~ —7T71 v 7, Pt
(1) WERBIMOLL728kE o) ABBLUIHES (2) HWEHEMEORE (3) Ffke
FLHDLVEIARHEHR L 25T T Dikam, €L THELFNRD 2V IEAREITEICL T
fRLED &3 2mB (4) MBEEREEROBFAHERDP LN TH S, L) U Eoloo
EENP O D0DITH KR MEERTH L 2 L 2 L2,

KRICHMEAR O TH 525, HIE, ko~ —7 71 v 7 ORKRFHRIE, TR
b eo&, FARMMICEZoMmILE HisS~—7 714 v 7iT8kR L LToO~—7 T 1
YITTHBENT— =TT AT THY, TNPAMTEIRLL L->TETBY, A= —-
R=FTTA Y TOFMEIHINTWS E L, P, A—F— - ~—T T4 Y TOHR
HEZDHODHEMRE LTITILERXH L E L, TOFMEIL ~—7 71 Y ZRENIBIT
BAT A & BRZ M OHFINY - I TS LDV TWTIT) T & ZIRIAT 2 5551
I3a=F—variEF—"7—FLLT, ZOFEEKREZENNICHENLEBT I &0 HH
KT HUENH L E LT,

RBICIBOFMOR L TH A, BIIE, OO XS 12T & % L 2SI E - R

WC—MEL, EHITEE - EZHF LT LIERICE, WAL v 85273 a 20 DIHEMN
HCRMGBR~Y— 7 74 Y IS LB R DL, CORKFOA 557 ay
TBh %, REOVYD»S, FRNISI A=V T84 9T T4T =0 T4 7
A, MBI BN LT, RENEE LR CHATERGICRR L 2255, M
PETENT— BB RN AR E L, HAMEEZ SO TV 22 TH D E LT,

UEo X1z, ZA0nThommE b 1990FEAH -0 2 ORI ZmN e~ —7r T4 » 7
PSR TABRAZIRWL, ~—F7 74 Y MOFEOLEREEZFH L TWDE 2 T
bo F7z, COMAX VBNRT, EI(1999) 1&, 760 TA5, BEWRICEH a7 b 2REL,
CNEWHITRINLTL B I 2012, HOPERLAFICEWFEAET AL 2HE
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Liex—=Fr T4 v 7B —r7 4 v 78 L, HWEESHOEEBRICERENET S
AT LD ETHER L EEL OWEBERPHEES N, ZOBROBRTHHIC X 2 MiEEE
WEIDSER SN D v o ZAHERAT 2 (EAT2) OREBEZIRS~—7 71 ¥ 7z i@
Y= T4 vy, RzHNEERICE, BB —F T VLRI -7 v
DBET 5, L) FRDPIKY T2 Z & 2R, HEOMFNII 2= —va >,
WIIDA >8I 0T747 <4747, FEROBEE<—7 T4 2 7OREOVTIIC
DR TFLHWTFLOMAEEHZB LT —7 74 ¥ GBI OREREIMTONS &L\ i
HPREHINTVEEEZONSL, ThHiE, HIHERTEN FLHVWFORRMEZELRT
2E R ERDND Z L H1990ER D Z ORI MBI L 72BRE~ — 7 7 4~ 7 i O #il

WEBT2EXTTHDLENR D, HF, KO, FEOFRLICHHEIHR~—Tr T4 7D
FHOHFIZRAZ LD Lo TWBE LHIZBbNS, TOHiUL, &FE, =774 ¥ 75
2B 58 LR 6B (dominant logic) & L CTHEIEI TS S.L.Vargo & R.F.Lusch
WEBH—¥ R FIF -0V v (service-dominant logic) DHIZ b FE 5, WKEi
IZBWT, ZO¥—ER - FIF Vb -ayyromaz@Elc BRx—r 71 70
HIZOWTEZ TV Z EET 5,

V BRY—T T 1> TOREADY—EX - KIFU b - D//7#b®§ﬁ

2004412 S.L.Vargo £ RELuschiZ X 2 —E X - F 34 ¥ M X 2@ (“Evolving to a
new dominant logic for marketing”) 235 &E SN2 %, K& 2 ELRDHY, BELTICS
IEE LMD ENTVE ™ AfIICBVT, ZO¥F—ER - FIFYb-uvvro
Bz, BR~—r 74 Y ZORIBIIOVTEZL L LT 5,

Vargo & Lusch (2004) 1%, [~—7 74 ¥ 7, HHOEEY (tangible output) & BEHLT
W1 (discreat transactions) A¥HULTdb o 72 SZBLIY 2 BLET (goods-dominant view) 75 2
£ (intangibility), 2¢#7' 0+t A (exchange processes), BfRTE (relationships) 2SH/LTdh %
P —CALBM =B (service-dominant viw) ~NEBITL T, ] (p15) Lk, {Z#EHY
BMHLDNRT A4 Ko TRO DR Z 2D L LTH—EX-FI+ v b-udy

DR B L Cwolze H5E, ARV =3 3 v ESEEIREE A L 72013847 &
NLGFETdHHA T Y FEH (operand resources) ERREZALER THLART v MG
J5 (operant resource) OWERZIEH LT, £ 1O X5 BN 2 M H.O ORI & B
Lo2dH 5% —EARLOZRGHIIZOWTHE Lz, 2L T, —ERA - FIF V-
0y 7 &EMT 51257 Vargo & Lusch (2008) (%, RDI0DIEAR ZHifE 2R L,
fipa L 720,

(Hi#2 1) —E R (service) 13ZHRDIEARN 24 (basis) TH %o
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NFHEM LS N7z58) GEkE AFL) o
F74 v b, FEH—Y R (services) &M
BT 50128 5o Mk & HREIZA RS
Y MNEEHTH D,

W oBE

WiEA T v FEFRTH Y KiE
BB CTHhb, v —F ¥ —7-bit
#EF (matter) 2T, € DTEEE,
Yibr, Wi, BrEEZEZ %,

W3t~ 7 v MER QoA EnmE) o
{R3E W) (transmitters) TdH 5 BHdMifE A& 7
O ZAD%iE (appliances) & L THO AT
Y MNEE (&) X THW SRS HHEO
B TH Do

B D1 H)

BRI OZMATH D, ¥ —
ry—7-bid, BEECHLTY
HELTEEEMALL,
BAIZA D IAA, BRI S &
BRICTOE—T 3 V&7,
FEIIART Y FEBETH D,

BEIV—CAOKFEEZETHD, ~—7F
T4 VTR L OB oR TS i
T ATH b, MEIZEEBY AT ¥
F&RE LTHRET 22517 TEIZERT U b
BIFTH 5,
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filifE D1
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EE
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4

i AEEF I L > THhRD BN
5o flifillx, + <7 > R ()
DI DA T B A AE
(exchange-value)” D i & 3%
XL

flifiEix “FER S (value inuse)” 123D &3
BEICE > THRSNID SN S, fliflid A+
RV FEREBLTEEBYESNILF R
IV MVEHROAZLREHNLAEL 5, ¥
HIAIERE T 27207 TH %,

i3 — i O
HAEH

HEEANT U FEETH 5,
B T 2 T | & Al
T57DIAT7HAT 5,

BFRETIANRT V PHRTH 5. BHFIEH
FRIY 2SI & FE IR 2B PE I BT B RN 2 BN
THhhbo
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EIEREOGRER &M H 515
bNbo BITANRT Y FEEE
AL, BB, EHETLEIE
MOS0
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(i) Vargo Stephen L. and Robert F.Lusch, “Evolving to a new dominant logic for marketing” Journal of Marketing,
Vol. 68 No.1,2004, p.7.

P—CA - FIFU - 0TIy 7OPTEREINDS “F—Y R (service)” TH5DF
NV MER (HAEEAFLV) 3HoWLRWOEBETH S, H—C A - AL
s NG,

(Fi$E 2) MM ZSIR D FEAR N 7 Fe g % FR 3

- A, ' fEOSHMEHAGDbEZE L TRIESINE DT, KIRIZH

FE5Y—CEADOEBZIILT LIHLNTIE RV,
(i3 3) MiZH—C 2ADIRMED 2D DFEA S = XL Th b

W (AWM & JEmAM) MR %8 L CoMifi—M 2Rt 59— 228X,
(FifE 4) *xF5 v MERIZHEFENOEARNFRTD S,
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2ELWE LRGSR T, MM 7%REE)) (comparative ability) 2555+ % 5] & 7,
(Ai$E5) HHWBEFIIT—E R (service) FEFTH %,
(WD) ¥ —E R (service) DADPHEIULL T 7 bV =2 Y 7 AT 2 L & HI25
WHEIZR)DOOH D,
(R4 6) B ILE MO ILFAEE  (co-creator) TH b,
G2 S EAERNTH B 2 & 2 RKRT %,
(A2 7) ML Z0EST S L IETELRVD, MiIHOREDOARRTE S,
NI FE R D F ANUSHE R DS SAEAIE O 72 D IZ#H S - B & 324t L
JLAIH (collaboratively) (FHEAEAIRY) ICAifEZ A D H§ 2 & AT & 4%, Moz LTl
EORIEE ZTELEFLZI LN~ 2T AT LITTERV,
(HiE 8) +r—EAHLDORGFRIAEWICHEENTH Y, BHRWNTH S,
F—VE R (service) FEHBFDRDINRAT 4 v bOBEIPLERINIASINLDOT
BEENTHY, BERHTH 5,
(i 9) HoW AR LRFITAEIBFEOREGETH 5,
ifEAIEDOCIRIE A Yy N T =27 DAy VT =27 (BHEOHKEE) THbHI LrEK
5
(Hi$210) AHAEIZH IS (uniquely) THHESH (phenomenologically) (ZHE S5,
XA TH Y, BB THY, WRMWTHY, BERPEINTVDLDTH 5,
kD=2 FIFU b -uaT¥y 7 Z2RBHAT2I12H725TD Vargo & LuschiZ & o T
FORENTI0DERNARFHIRTH L5, $—C R - FIF Vb -0y 7OPTERSND
“— Y R (service)” THEHANRT ¥ MEIE HERE ZAF V) 13D LWL LMOIEAETH - T,
B MO L FAEH TH ), MESEIHEIEHNTH D L) I, ZoH—E X -
NIFU - uPlv s OBELRZEZTINDALEEZ D, THIUL, BRI O FHHE
Ilazy—Yay, WODA Y8 IF25747 =747, LEOHEHME<—7 74
YTORNIMETLbDEERBbNL, Z LT, OIS T, - 2hLDlTiiE
AEMIIWAEERNTH Y, BRNTHL LBRTWDE LHIZ, BUEHICBITLI—Tr T4~
Feare 7 reBR =T T4 Y TmOERE DML TV RIE, ERIEFENTEN
CBRMERASMREN2DTH Y, R —F7 T4 Y Z7O@EMRTHFIEI AT T -
R=T T4 TR = T4 Y 7 ETEBMICER S e—EoRh L LTED
J2ZENTEL, HLETOMHLOIERNGmIEL S — EAHRLOZERNFGHHIZA Db -
EVZELBRETRTHELLZDDTRZVEER D,

(10)
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VI BRY—TT71 > TORBENODEED S DR

Db X912, 1990 E8 e LTHR~—7r 74 Y 7 OGmMEPZL L TE2Z LD
PAbNL, TIE, TAIA - I=T T4 YT HROEHEOEBENTLHELNTH
o HIMTERETHILIE, MIENEEZBRETLHILETHY, ERIEDLEWVH T
LIL, BRI DT v v TRE L2006 TH D LRz 0s, 222, =774~
T O EOEALD i€ s LE 2 5,

TAN =TT 4y TEE, 19354F, 484, 604F, 854F, Z LT, 20044 L 074ED
AN, BEOREEZTo72. B~—F7 T4 V7O r FiniEE 2 A L T20004EC A D 58
FKENT20044F L20074EDEHREERTHIL LT 5, ZOERE, UTFO@EY TH2 ",

(1) 20044F D FK

[—=F 74 v78id BEEIIHL, MiEZaELED, [RELLD, ZIFEL
DL, OoMEERAT—27F Ny — (FIERRE) (TERZRIET L L)1, BE
BREZ ST 2 720 OMBOEETH ), —HDT T XA TH 5] (Marketing is an
organizational function and a set of processes for creating,communicating and delivering value
to customers and for managing customer relationships in ways that benefit the organization and
its stakeholders)

(2) 20074F- D&

[R=r 74 y7eid, B%E 7747, S8=bF— eI L o Tl
WodhsREMEAIEL, ZEL, ZEL, RWTLH-O0DFHEHTHY, —EDH
g, ZLT7utXATH5.] (Marketing is the activity,set of institutions, and processes for
creating, communicating, delivering, and exchanging offerings that have value for customers,
clients, partners, and society at large.)

20044EDEFHIZ DWW T Cooke et al. (2004) 1&, FOHEHE LT, O~—Fr 74 »7I3H
MO TH - T, MADOKETRE Y Q% =771 ¥ 7OHKRMEZALET 22 L ®
HOWBAT = FNY =L OMRELERT 22 LOREEDOZMEDHIF T2 W7,
19854E 20 H 194 ERICTER SNI22004F D EFKRIE, AT =27 RNV F—DHIEEEAL, HHW
BAT =7 ENYT —~OEEZ FLRNDERTHH L) HMTIODORERERETH -
oo BBRMESR =7 T4 2718, REZMVEBSIIERAT 7R NV — L OBRIZEH
LTwaA, 1900 L—yar vy T (RN OmEOESTINHY, ToORR
AT =7 RNV — OB ERIEASNIZEEZ BN D,

ek, =774 Y 7IZBVT, ELHEL V) —DDAT =27 KV —IZZ ORI T
LNTWzA, 2006EDEFRE, HE2ERICBWTH 2R~ —7 T4 ¥ 7 OBFIRD L 9 12
BbNDo RIC200THEDEHRTH %A%, 20044F & DEHRO EELEHEMUTKROMEY TH 2 ™,
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(1) 20044EDEFRICD B V=7 T 4 ¥ ZIIHBEOKETH 2" L) 7L —ATH LD
20074 DEFED S HREOBERE" &) SRR S iz,

(2) 20074EDEFKTIE "N =7 T4 Y ZRIEHTH 2" Lv) 2L 2P SNz,

(3) 20044EDEFHTIE “—HO T R” L) 7L —XTh o 7225 20074EDEFHRTI,
—of g, FakR” 1SN,

(4) 20044EDEHRTIE “AIEL, ZEL, ZUHET tw)H iR, aFRTnid, K
g 2" IEINTOLRPoD, 2007FEDOEHRTIEZTENT.

(5) 20044 EDEHKRTIHMMEE HFATVA, TOWMBRIDVTVARTITHY, 20074
DIEFTIHMME Z FEOIM) (offerings) (M EGDEz, 20 LTk, %
AlEL, fmEL, =L, KW T 200603 niz,

(6) 20044FDEFHTIE “HkE ZDOAT =27 RNV F —1THIEZIRAT 5 X 5 ITHER
HEEHT L7207 L) 7L —=ZAPEENTW2D, 20074FEDEZRTIEBRIFS /e,

(7) 20074E DK TIIPRMMIE "B, 79470 b, N=bF—, HEEEK Lo
T Fo 2 TR E N BB, 20044FEDEFKIZH 72 “ATF—r R NVF—=" &
W BEEIE HER AR (society at large) T &) FEEIZ, MAANS NI

DEAEHRDEELET L TH DD, 2004E2 5 DT IEBOBELE VI LLHD

FARINTIZ20044E D ERDERMR LICHIUETH T2 E R Do 1272, =TT 47
%, B%, 7747 h, S=bF—, #HERERL S TIMED S - ZRIE L, (2%
L, Z#EL, RWT 27200 THS LM RBLZMIIFEITRENDDHD L EZ
%o 1990EMRUCHR =7 T 4 ¥ 7 OMBANDOER LN H o722 L 21/ L, W OXFEH
A3z —vay, WODAL V550747 -=—=r74 7, LEROWBEHN~—7 74
%, SLVargo & RELuschiZ X 2% —E A« FIF V- 0¥y 21200 T LTELD
IS —HDOTNDOHIZ2007EDERNDH D EE R Do

VI BhHi)I

=T 4 YT ORI T H 5 T L IFBEISB 7225, 19904EITA Y, SHE A
kb Y, BYFLECFLOMBRREIZD, ~—F7 T4 v FOFBAL VL9 ED
DOFBAEFAC LY BEMDHR T T iz, T X9 B2 O W T RER AT
P ONDLEEE 2 olz0n, WRE~— T 1 v 7OMBTH D, ENHTHEEE~—7
T4y 7OMBICE Y, WD S BRI - BB SR BIR ISR &2k L2 2 &
RIGH L7225 AIH (2004) (3, [BMRME~—7 71 ¥ 71d, AR EZHRE L
BOR—=FT T4 YT THb, TNET, YAIVVTIN - I=F T 1 73, HEFEOHE
RERE L, ZHICHEA (i) $AHIEEWKTIEOAME LTE, ThEHIHRE LW

(12)
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MR~ =771 Y 7OWBEMO B, MELHEHESE (H5VITEE) L oMEE
(interact) ThH o K LHBEBTONTITHIEFREN RO L2 WOTHhIUE, W H A
EHZBEYVET LI o THEEZAAI L VWIDTH D, Thabb, BRE~—4 71~
T ORI A, A¥ENEE L XA MELA (FELA) THoH ] Lk,
D& HHE 2T, BEEIMEOLFAEETH Y, MEALEIHEEHNTH S L v i
EETHY—EA - FIF V-0V v7ilbiabhb, SOMMRR~Y—r74 270
MMAEEZ L L THEELRNTHL I LIFHENPTH L. IO ARRIZLHI, ~—Fr T4 7
DL SIE, HAOBEOFFILALLWMFEAMFIILTWE I LIIH D, 4, HITOE
DEFELLEVETHLHBAELVLBEDVPHZA L Z>Tnwb L L{FEbhs, M
TEMNC X BMlifEAIE X, HEERICBVT, RXLGWE/ 2RI 5E/IIT5TATHS L
WZbo 190FERLEI O~ =7 7 4 ¥ 7 O, BEOHKT 5 d0%iis 2 &wv)HE
B L 2o 2mATH Y, JELEFBNOBRIMEIEIEDL L LW DTH S7%, 1990
FERUBIFCBRICBI A2~ =7 7 1 v 7 OimBIdBREL i & LB L oM E/ERIC X
HAGMEAIE SRR SN BMILL 2o TV B E W R B, AR (2010) 13, ~—4 7 1 ¥ 71, [
=TT 47 o [—Hox—=r74 7] T CRE Risfcd s L, &
NETOI—Fr 74 Y ITMRIZENRN~ =7 T4 Y 7R THo72 e HEL, SH%OW%
BBEERME LRER~Y =7 74 Y IR LTHBENDIRETHHLELTWE ™,
LU, FEPICEIEGRIN~ —7 7 1 ¥ RO BRI, B TX 578, BN~ —7 74
YIUMR LMY —r T4 Y %L, RBNTHOMIEN 2D DEEZZLT LS
BOPAF LTRSS LTV b DLEZ %,

Pk, BIMR~—r 74 V7 O@mBIIOVWTEZTELD, TIWE—2D0F =T —F8
FUC LN TL %o ThUE [HA] LWV FETH L, HITEE TV Z L TilifE % Al
HEL TV EW)ERT, [HE] LIy l&ss, B~ —7 7 4 » 7 OBl i < fom
ENTVEDOTIERVESL ) o B —7 T4 ¥ 7O E AT ONTIL, SO
FOHELE L7z,

G¥)

(1) BEEIEW [HRENREFEMICE 2= T4 Y 7 ORFEDTFICOVWT == T 1 ¥ 7 #%
FEEOSLT (2)] TREKRFMmE], HB27RE 27, 19794, 2-3X—, LhBEEIX, EF
xS B HENY DX 5% RoX—=I2hEv, HLHEWICEFRZ FL, TOERZRFOSHIKSR
WICEIMED T D EVvoTz, BEOTOFERV LERIIR VO HEIE, KiT5E TRY
FFMTY (essentilist method of definition) & [ME# EFRAYY; (nominalist method of definition) |
LD ODOHEWNLGPFIET 5, L LTWwh,

(2) ik (1985) & [v—7 T4 &2 EDXHICHET L0, ~—r T4 7L 30Hh, Lw
HTEICHLTE, HENRBERO-BREEMb R, ZoZtid, =774 Y 7IZHELT,
FOREDEIIHAIZLTD, MOHSRESHOEMIIBVTL LI HEILTHSL | LR
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TV (fliki [R—r 74 ¥ 7 ORGEHM | Al IH=89, HEB G B~ —7 74
> 7), BORHEAAL, 19854F, 2—3),

(3) Hunt, S. D., Marketing Theory : Conceptual Foundations of Research in Marketing, Grid inc., 1976. (KB
JER [S-D- N> ==Fr 74 Y 7HG—< =771 Y 7HREOMSHER], TR
19794) FREE13-14%— Y,

(4) BUEBL (<=2 7 4 ¥ 7] duigsrtt, 19994, 4 <=3

(5) Houston. F. S., & J. B. Gassenmheimer, “Marketing and Exchange, " Journal of Marketing, vol. 51
(October), 1987, p. 3.

(6) Kotler. P., Marketing Management: Millennium Edition, Tenth Edition, Prentice-Hall, Inc. 2000. 7 1 1) »
7-abrg—% BEEAESE AfEZR 29— —r74v7 342V AXYF 3L
=7 A (IO €7V Y - 2Far—va v, 20014E) RFEl6R— Y,

(7) 7 (2001) 13, MM & 80 0 #ESEAN 2 IS BWT, Wl L TRRIFAYER T % 2D [iE
=TT 4 Y TIROE RN RETH S L B L2 FEC, ZolEES R, *i/\
DB L) ZRIMANLHREIPOEZLHMILICE o TET LoD L.] &L, "B
DEFWHLEVME 2~—F T 14 YoM REE Lz CRIFER NI L& ] AHE
Wt [~—7 71 7] AT, 20014, VA=),

(8) fHiksete [RAOWEIESE | [HAKGEHE], 2003424 H 1 H#F,

(9) WINIER [v—=2 74 ¥ 7 oMmik] HAREFHESE, 19984, 14—,

(10) Peter. F. Drucker, The Practice of management, Harper & Brothers Publishers, 1954. (P.FFIvh—3

—REAE BURREIIZE AN [BUROREE] ¥4 V£ FiE, 19654E) SREF48— T,

(11) ~L?§EEB (B~ =774 v 7OMG] 74 YE Y FiL, 19744F, 77—,

(12) Bartels, R, Tbe History of Marketing Thought, 2" ed., Grid Ginc., 1976. (L& ER [~ —4r 7 1~ 7
MEROSER], I AVY 7 EHE, 19799F) iREFA6-47T-—T,

(13) Day, George S. and Robin Wensley, “Marketing Theory with a Strategic Orientation, " Journal of
Marketing, Vol. 47, No. 4, 1983, pp. 79-80. %2 8, ##& (2002) 1%, Day 5D FIRIZ i LT, 604EL%
[~—=7 74 Y7 oEER], 708 E [~—7 71 ¥ 7 ORMORA], 0FERE [v—7 7 1
VT OFFHIORAL] & LTwd (W — [N~ —7 7 4 » 7 OFER GEZM)] [FSCE,
20024F, 86-89%—73),

(14) Darroch, J., Miles, M. P, Jadine, A., and Cooke, E. F.,, “The 2004 AMA definition of Marketing and
its Relationship to A Market Orientation : An Extension of Cooke, Rayburn, & Abercrombie (1992),"
Journal of Marketing Theory and Pmctice, 12 4), pp- 29-37, 2004, p. 30. B, S L 7z Cooke,
Rayburn, & Abercrombie (1992) D& 3IEK D b D Td %, Cooke, E. F, J. M. Rayburn and C. L.,
& Abercrombie, “The history of marketing thought as reflected in the Definition of marketing” Journal af
Marketing Theory and Practice, 1 (1), pp- 10-20.

(15) HF (1939) &, <AV VTN 3 — ’7’7‘/( > 2" (Managerial marketing) 1, 2% < &b WD
IV BEZDDHVIIXFTRENEEZ AR TLDDOL LTHBT LI LU ETHL L L“Cu\
%o D7z A% 5 Selling & 13574 - 72 Selhng FHHBEAAINEHBEDDH HEEDHEITH OGS
L T ® Marketing. 72 A7 % Doing & | i;thtc - 72 Problem solving, Decision Making, planning — %9 ZJ
\Z#7A 19 7% Marketing management. @72 A XY — 7 7 4 ¥ Z XA 5 DTGB A G IS
BHINDLLEVWHIZEEELT, ﬁ:‘%@&) SWRIEEN~Y—7 T4 Y 7 ORMM»SEIE S,
S, FEHSN, Bl Snd &) FE, D F Y Marketing approach to management #1231
TWAERHIEL LTTIERLT, dodoENFEE LTEor~Y—F T4 V7, DF
Managerial approach to marketing (% F &t [Managerial marketing DBALHPEREIZDOWT] [k
Wrge) %407, 19594F, 1-2—3),

(16) /R (2001) 1%, 19604EACICHEV. SN/ ATV T - =T T4 ¥ 7D 4 PIRFZRDS, TOHEA
DBED L) REEDRZZTTELPERD LI ICHERTVE, ORATV YTV - X—=7 T 4
y7%@é£é%1®§i@ﬁum$ﬁtﬁbl%,%@ﬁu,_®@,% 27 o T D
KMEAL (social responsibility) DEHRTH V), HHA—DENZ% ) A5 R AaKEE (ZodhoE L
TOR=r7427) ICHLT, —EOHTEZRDLIIDTH o720 ZLT, V=Y vlb - <X—

(14)
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FTFAYITNEE Lo QAT YT N - =T T4 ¥ 7T 58 OEEDPIZS0ERIH
LEIETERD, ZOWRIZITOFRITIEIT 2 MR E TR (strategic management) DI & JER
EVHIRIRDBFAE L 720 =7 T 4 ¥ 7 OHIR 2 O T 2 il §_ <, ¥gG~—27 7 1
YIBEY LT @UERICABE, =4 T4 YIS A3 OEEDWH R HikEND
E9I2%), ZOMNEIMELNDEL S FSEFLNERRE (AT —2FNVF—) LOHO,
LD HIEHL, Vb—Yaryy T <=4 51427 (BRE~—47r5414>72)
LR BN UMR— [~=7 T4 v IEsTROEL L Ba—ld:, BUE, Rkl [EDH
ASKHE 95, [AKAE, 20014E, 46-53%—7),

(17) Bl (2001) & TRAMNET V] == T4 2 7H, [[®FF V] O<—4r T4 V71T
Bbdb0rE) NIconTid, RER FBlER RS MNEs HEdER Lo
HERERER T L0204k E2 2 LTV EDLITTERLT LRI EEHbETHRMA L 72
NLEIATHD, LiE, W, 21O~ —7r T4 Y VI E2HEL L) L3508, [RAX -
BT V) =TT A Y IPPERLMEE BT A LI TE RV LARRTWS (ILEH 21
M~ =77 1 v TR OFHTF—[EF ] L [RRA VTS V] OMw] TS -FlE-
FARBERE 21K o~ =75 4 ¥ Z8g], I 2V 7 &5, 20014F, 14-15R—3), 4B, &
BBt~ — 7T 4 v 7, RAMEY Y - =T 4 v ZORENHRO—DOTH
LubhTws (FIHKEER - BR~Y =771 Y et [~—7 574 v 7 JER] HARE
Bt 20054, 60%—),

(18) WA® [HM~—4 71 ¥ 7] Hrilim, 19734, 45~46~~—, %=k, flik (1966) 1, [H
ZEINIBETOOZZ T TH DI EIITENZWD, LA LENEHRRZEETLOEZ )T
%L, BEEDEHFHOY, RESREZZRTI/ELACETTHHLLLI AL, k2D
OHBETLOEZ T EOBICKELMERH S EVDRIELE S Z V., 20X REEENDOE 2
Fre~—r74 v e L TRESEHOHTHEICH BT X ) 127% - 72038 2Rk IR K
VBETHbo BHhATLELTIV - L7 3 v 7% (General Electric Co.) A319464F D4R R E
WBWT, HEENOBENORTEZENL, T2 BERDSWLMENSHIZEL, 19514125
B L, 19500 EM X2 L ) R L, Z00IE L OYELREEZE T Lz, TOMIZ,
B h I 5 RBEEEZ WAL, WhwaHEFHORMNEA-OTH L, 2212, 4H, ME
LT D= T4 Y THEORILED S ] LB RT WD (fikE [~—7 7 1 ¥ 7k 7 SChs
19664E, 8 X—3),

(19) Y=y %l =Fr T4 Y FI2IE, ROZODFENDH 5, OEWICHTZE L Tuv 5k
READOER, 7474 7% XOFREMICEITTH70012, BEEREZEBLTCObErbIL~Y—
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%PB, EitKotler & Levy D 8 RKME LT, ~—=7 741 ¥ 7 OEHR WEOWIR) W)
JAS o 720

(20) W&IT - At (1995) (&, WEMERY~—47 T 4 ¥ ZIZDWT, [#EkD~—47 F 4 ¥ 7 H ke
F 7R L LT, WINTHRUL - b2 0 S L0 E512, & SISO IR EPENE &
ZhLEINETHIDTH L, ZOFEIE, ¥R AMME, MBI, ERIETRE R & e
ZRRCIIEN D DY, S 2 TR ~—27 74 » 27 & LT N RET OSBRI RS 2 S i
D) R ERE S 25§ 2R E LTELRATBI 9. 2D X)) RN~ —47 T 1
VIOBREDLTIUE, RO T4 VT AT AL MRIEOTRNRE L, v R
W~—7 74 7I28a - WRsh, i - BRo0onhTnlILilhbDTHb.] LikX
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Nov-Dec, 1997, pp. 26-31)

(23) %0 (1999) 1%, 1990 -T, SEELBMRME~Y—F7 T4 Y7 PHMRSNL X )%
TERHBELT, OO =T T4 ¥ IR TORBIROIAE, Thbb, iz HIEEH
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VA== 74 7% (American Marketing Association, AMA) | fRHZFIAHR [~—7 7 1 >~
Zim) KA, 19994, 8 X—). Z&B, 19354F, 484, 604F, 5EDEFRKITKDMEY TH %o

- 19354 (The committee on definition, National Association of Marketing Teachers)
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[v—=r 71 7 LIZMARCHBO B 2727 8z hqlEST 572012, 74747 - W -
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Exploring the Logic of the Modern Marketing

Yasuaki SAITOU

A purpose of this article is to consider the logic of the modern marketing while looking back on a
past marketing study. In 1990's, an action to the relationship marketing came to be accomplished in
earnest, and the logic of the marketing greeted a new stage. As a result, it may be said that it is it with
the logic that value creation by the interaction with the customer who assumed a relationship an axis

is emphasized when I think about the logic of the modern marketing.
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