“YIH)—OoD—T T4 VT

OB MR ORE

BHRO<—=r T4 v 7, =074V 7 =AVAVIeEBEELT, ZOLIL, V=%
Noe—=U T4V, MM~ —r 747, BRE~—7 T4 v 7 W, BEAEL DEEBEIC
ToTWdbDEEZ 5,

19904ER BB DIER D < — 7 T 4 v 7 O EwIL, FREEBRHIWHWTH Y, BRo<x—r 7
4 Y T ORFERITENEROHERIHBLCE 2 TOZDOHERPO LI T4 VT
X, RBNTHIHENLDDEEZLZELLA5HBOIWEL THIRIEREL TV dDEEZ
5o 22T, ERO—T T4 v ITOHREEST, [$)—2D<—rT 4 v 7| OFRLHY
LNENDH L EFEZ L, DF D, ZEHER—TIILL, I —D00ELEET EZHTH 5,

WMLIIBI RV —F 72 Fa i [BRO~—F7 54 v Z70FERIEEIL, 0k
LoTWdO0?] THD, e, Rz BHT 2HEN) Y —F LWz 5,

ZOVY—F 7 TATF a vORETH 2RER, [BRo<—Fr T4 v 73, {ERkO<—7 T4
YT OWIE LIEN, DI oD~ T 4 v ODFENHD, Zo0WKE b oTiw—r T 4
v TS S

¥—V—F:1d5—00Ox—r T4 V7, FEEEXE, MHNER, HiEkm HLEMSTEEL L

R—=TTa4vT
L oic

MH LAAKEPEE & LTS, BADOHEREZRIZRELRLRVWE LIS, <=7 T4 v 7 %F,
FEFHOTITRIT LV, <=7 T 4 Y7 E W) BT~ ADHEE S Z U E DS LITEH ED
WHERTH LT TLL, FNEWETDHOICHIZOT AR L R WEBRRIZ OB H £ D
W% T E5, DX UNFLIBRLAT, BlzbFXIE EFESIVWIGEVL W] Zhid<—
T4 v TEROEEIZIOD LTS LIELIEW ) FNTH 2,] 20U, 19764EFE o 0 ARG

¥ OTCWUERT T 2 2 =7 ¢ BURSEMEEE, WL (Y) . BUE TIERPIRERIREA IR, 2EEpeR
REFSAEREAN, FARSE AR A ARALRRAN, WK EARATRA, WA AR AR L8
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HEFH (T~ =T T4 v ITHR - I H L DOHA—) 1TBWT, %Ky, s REREE
THo ANERLAED, BEOWHL (RO~ —r 74 ¥ 7HEERIZB T 2H T OEAR
) o TiEotEETH L (HN 1977:91),

19704ERICB T D HERD ~—F 7 4 ¥ ZHHEOHFMNINLE L 72K, KIRMARY:, THERK
%, BERERE, WERE, —BRE, WK, BMERETHo Gl 1974:7), #3
1%, 19714 (HEFN464F) 4 H1z, BIBRFERFIICASL, 1@%@ﬂﬁiﬂ%é@fﬁ%%
il OWET, WOT, <—FF 47 (Marketing) EWIEELHIZ LT, 24ERITEKEL
AXD [PERER] &, 3EXRIZLE %%EJDFV T ra v EMR] &, 44ERIC
EKERA LD NEWEHMR] »%57% 4RO HAROREN LHEE 0L L X ) 44T
FIZE - Pl » = =7 7 4 Y ZIZOWT—l D IRRIITFATE, 8617, RFESERPLEFEET
D 24, U, HAROBE - - ~—Fr 74 v I/BXREDAROE 1 NETH- =
LFEZERREDY I F—VTHE, 22T, FHITRH LT 0fiil%E% 17z, £ LT, 19754
(IFBFI504E) 3 BITZHFE LTz, 4 h LAERIDFETH %,

TAYBIIBWTC, =747 LI HEM IO, 20iftiEto L EbnT
W5o HARIZBWTIE, 1956412 4HFD HARAEMARIB S~ — 7 7 1 v VT EEREF Rk L,
R=T T4V ITORELEFAEDT D, 7 AV DITIE LTz D % Fi & LT, 19564E 5 5 5T4EEHIC
<= 74 YIELORET N, BERESNL IR oL ELNTWS, 20k, L
EERLPZEITERLTCWE, HEOHIZ, <=V T4 Y ZLWIBENEEL, W:bEI5T
TS, 7272, BREUZ LI, ZROANRLBY—F T4 v 7 LWIBEFH>TVTDH
R=TT4VZEE, EIVIDDOT, EIVIARER->TWEDOELT LD XICHLLW
DOVBEBFBTCE LWL EEbNS,

RIZBILTC, 27— (Kotler) 5 HITEDTHF A FTRD X S I1ZIBXT WS (Armstrong &
Kotler 2018:29),

(<=0 T4 v 730?24 DNILE, <=7 T4 Y7 e2FREPRERTLELTEZTY
500000000000000 Lblb&i)igl Eﬁ’%&ﬁ)m%:&i) ‘7—7744 yyv@ikm@—ﬁl’:j_?&b\oJ
(What is marketing? Many people think of marketing as only selling and advertising ..............

However, selling and advertising are only the tip of the marketing iceberg.)

UEDXSIZ, =—r T4 v 7 LW BEARKE, EHR - BBELTVRICO22bLT, HF
LI NTOWLR VDb, b L LT, FFFELEMERE L PHR¥ET EOMo2ER Iz
AT, <=7 7470, BHBLHBDLELELATVWEOND LA WHETIEHEME L TEZ
LERTOWLVORD LNKE, Fll, =7 T4 Y 7D IF—DENERLEZ LHH 55, W



“YBHI—=DDR—Tr T4V 3

BECEULCHY—F T4 VI OFERNLEZ ZHEL TV LI RZTVWILLEE L H
EROUEZ ZHFEL TOL VLD TBORZ 2NEERT, [ZATHNET, Bz bl ik
B, RBII—F T4 v 2R TEL200] ERD ZE0DH 5,

104E1Z ERICH 2 KFOBEFHRCIHBO R 7 — ) ¥ 7% (Fo 1281z, —FBRIcHLIZEW
TWBRRALFHEINT, EFPFEROEINIC [BVDMTBHSITR TV RS, HH 2L
HTEVET] EFEDE, ZOFED [, St CIhbox—r 74 v 72T
TWOT, TEDHEBRZHML LD EPATE>TVBATT] LWIBZTH-72DT, [DAIR
STLESW] LELT, 204513, Kbolze LT, 3HMOHERIKDLY, KRz [&
ITLIz e ST IND o= T4 VI RZoNETH] LELTL, ZOF¥EN, [k
DHEBELENENT, —2bh o7z DD T LTz, AT, ~—F T4 v 7, HzbhEw
lo)] EWVIEZTHoTz, ZOBEELHWT, WITHOLLIZZLEHZT WS,

ZODEI, =T T4V, EIMIHETHIERZLNLZHDDIIITELATVD X H I
CLZE0H5, LL, EHE, KEAZLLLSIWOTCIOY—F T4 v 7w I
BLTHL50FEICT o705, ZHAFEHLVWERIZRWEEZ TV,

20T, HEMEFRRKREHO O NP RFGEEROTNHEE L O EHRH PN IZFHE
T, BEOHEEOH T bOMmMrEO-MOFEEITITS N, WEEDOFEUIRD Z &A%k
R TWie (HFMER  1993:52-3),

SRIFFREOFEL L TOEZRWE Z-IE, THIIRERMEE CIEE IAETZN T 25, B
PR i &\ o e COMBN LR OWALEZ, LY - LY - 1%
OEFMOBLELRIHETVWERIELET Z LR TERE A, SHITBEETVRREIMTE VS
RHERDB 2B S22 20 0WE 512 ho TV, 20—HT, BN RAELTHEFED
b — ARG DD D EERER U T — X B HIR SR —_ A DVEE D DD, Z b OVFZE L ¥ERT
IZOWTH ELDOTHWMIEDSITNEZLNT W, WEEHLDRENLEVWLIZHLTHLZ
WE, Y, ~—r 74 YIWHRIZBITE ROLEOE] b2 LEHOIMELTVWIZDTH
D, XWEBKRT®O, “Anything Goes” DIFMAIAEITIEM HIBNAT WD TH 5,

FHL, WEREREEHHERHAE CTH 208, FHELVDLY LELFEL S ELRE X
TORFEFAERR, ~—r 74 Y IHEICBT S BROLDE| OFEZEFECTWL—ATH D,
WL L TOMREL LTS THZDRVEITNTWE LKL 2, 20X LI E1HD
=T T4V TEVIFHOEL S EEL 5,

EEL, FEBRII =7 T4 Y ZITELTHB04ERM, MoTHLTDI b [v—Fr 74
VIZLEWHIEMoTATESL I ] VD T—<EFEBSTWIZEIITED,

BEHE, BRO~—r T4 v 7%, [HEMESTERL L Lix—Fr T4 v 7] EHELTVS
(GFIE  2021:121-139),
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[BRO~—r 74 v 7OERWLRIEE, EOXIITE>TVWEDH? ]

N, KDY —F 27 2F 3 (Research Question) TH 5,
AESCE, R EH T 2 & WO RN Y ¥ —F (Exploratory Research) &\W2 %, il % 4t

Z3,

Iz

]

(RO~ —FrF 4 V7%, RO —Fr T4 VI7OHELEY, “bI)—2D<x—Fr T4 7"
DFELRD D, Zo0Mk%bolex—r 54 v 7 THEERENS]

IND, VY —FI7TRAF a vORETHRHTH 5,
I 2o@oar+& 7 (Concept)

<=7 T4 Y TITDOWTEZ L84, [The concept of Marketing| & [The Marketing Concept]
D 220 Concept TE 2 5 Z LIKYITH %,

[The concept of Marketing] % 5D S I [E-41E [What is Marketing?| T# D, [The Marketing
Concept] ZBIDFIEIZEYIE, [What should be Marketing?] TH 2%, TIZZNZFNFE TV Z
LET 3,

(1) The concept of Marketing

HLBEREHAL LD LT 258, WO»DEHE (&F) v oSBTV LERI
£oT, ZAERHL, 20%HE, TOEEOMELERD 2 VIIIERNREMEL TV DD
% EZ (definition) LML, REEOERILZ O LTIZERICL o TRES b IS EHRAE
FRIRICLCEES e Y GBE  1979;3),

=TT 4T EE, b TOMWIZEZ L Z ERIFFICEH LY, WhITEEEFT L LI
LML ETHD, =T T4 VY ITDEBITOVWTIE, <=7 T4 ¥ T EIENBHZENRT A
VATERLTHE, SLD<—F T4 Y I7OMRERLIZE T, BAshTsY, 19694F
@ [Journal of Marketing] #&_12%35 L 7z Kotler & Levy Ofifis (Kotler=Levy 1969;10-15) %
FRKEELT, =—r 74 v 70EH WEOIR) #F, wWbWws [x—F 751 v 7 O8R5
4] (HA 1977:95-104) 2IJED3o7z0 N b (Hunt) 1, <=4 74 ¥ 7 DEZRGFIZOVT
BT 2HDELT,
O ~—Fr T4 v7DSEEEUMED DL LEHEOBSE L OMEE~< -7 7 4 ¥ 7 OEBIC

BENDZDDELTRTWEREWVWI Z L



“HI—oD—Ur T4 VT 5

@ W RIBEBLUMEN~ = T4 v 7O E TN <& »

@ FENDEANESHGE L UMEL T X UERRVICTET 2 LA Z WS 0BRSS X OEY
TRTERWITHRT 2121, <=7 T4 V7B EDIIITEHRTELLEVWIZETHD,
Thbb, ROR—7 74 Y7 OERILEEIUFEN2OPRN LT L S v

LR, Zo0RIFVTNDHE LT EREFET 250 TH 5, @QLODEL LMD

O EWD BB IKFE L T D, LIRELTWwd (O~ b [FEER] 1979:13-14]),

R=T T4 VITDERIZONT, INE—LELIE, BEDOT AV L - <—F 74 v IHR

(19374E5%37) DREIETH 2 2F~—7 7 4 v 7# B4 (National Association of Marketing

Teachers) 25, 19354FICEEZHE LI, 22T, 77XV« <—F 74 v 7% (American

Marketing Association) DEZDEBEH 12 E-THLERDE I 12% 2,

D 19354F (The committee on definition, National Association of Marketing Teachers)

[<—=b T4 7LiF, FENPOHEEIZEI DM ET—CROMNUEDL L YR XDFTER &
& ¢p] (Marketing includes those business activities involved in the flow of goods and services
from productions to consumption)

@ 484FE (American Marketing Association)

[EEHEPOHEBEZ T2 —F OB LTI —CRAOWMNEH D 5 Y% X DFHE
B)D3247] (The performance of business activities that direct the flow of goods and service
from producer to consumer or user)

® 604F (American Marketing Association ) : 484F & [F] UE$ % %

@ 854F (American Marketing Association)

(<=7 T4 v 7 EAMEAAKR RO B &7 SR ERES 272012, 74747 - Bf -
I — 2 OMERIER, MiMgE, Yuoe—v sy, FBZEHEL, 73570 XTH 5]
(Marketing is the process of planning and executing the conception, pricing, promotion and
distribution of ideas, goods, and services to create exchanges that satisfy individual and
organization objectives)

® 20044F (American Marketing Association)

[w—r T4 v 7 &%, BERIOIL, liEZAELZD, E&ELz), ZIELTZIL, o

ML 27— 27 A v x— (FIFRRE) I 2R3 2 & i, BEERELEHET 5720

DO OETH D, —HD v A ThH 5] (Marketing is an organizational function and a

set of processes for creating, communicating and delivering value to customers and for

managing customer relationships in ways that benefit the organization and its stakeholders)
® 20074F (American Marketing Association)

(<= T4y 78X, BE, 7747, N=FF—, HESEIZE > TIED H 518
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MEREL, EL, ZEL, RS 27:00WEETH ), —HOFIE, 2L TToLXTH
%, (Marketing is the activity, set of institutions, and processes for creating, communicating,
delivering, and exchanging offerings that have value for customers, clients, partners, and
society at large.)

PEDX Iz, 7AV A <=7 74 ¥ 7ipaid, 19354, 484F, 604F, 854F, Z L T20044F
LOTAEDEIRME], EROFERELIToTWVWEY, ZOFRITZ, () EREIT DLW I EF, B
TN EZIRET 2L WD 2L (2) ERIEDLD LW T LR, BRLEDOHEIULX v v 7208
EUEWI ZEDTHBH D LEbND, 2D ZITHREPHEOMENSEE LD X S IR
EL, EOXIIHELBET 20ITL o THT EERIRDLoTL DT, 1272, MREIC
IDSFESEUBRDPULINTNVD, ZITRMLIZT AV D « =T T 14 ¥ T HaOER T
RTELL, —flzTEhv, 1272, <=7 74 v IS L CoILBRE»H 5 L Ebhd, %
OIEIARIL, RHLEZ 2,

a b7 — (Kotler) 5%, 4H, x—7 74 Y 73585 W) EWER TIE % <, B&E (customer)
D=—X (needs) Z7zTH LWEHTHMEL L uE, BoRw, v ZEEiby, <=7
TAVITERDEIITEEL TS (Armstrong & Kotler 2018:29.),

“We define marketing as the process by which companies engage customers, build strong
customer relationships and create customer value in order to capture value from customers in
return.”

[(bhbiuz, <=7 74 v 7 ¥R & LTEE L LMiE e 53 5 7 0ICBEIE,
MWVEERRE TR S, BEMELZAES 2 7o X L LTEET 2.]

ZDALT—LDEBBMRN TR LLIBELLTLELZTEBL L ET D, x— VT4V 0%
EZ2 %6, #MTI L) FEROME L, M2k v o BEOMEE, EITTInE
WO ZEHOMED 3 0%F 2252 LN TE D, FEOMEE LTEZNL, £k, ~—Fr T4V
703, REICLIRHHEH THL VWD Z L, —NBEFETH L, TOMLTIE, FEHED,
ERRERR IS TR <, B E DR & OIEEFFHRRIC DA o TW B 3, I [FiTh3EiC
L2RNBHHMA S]] EWIZETY—F T4 VI PRI L LT 5,

(2) The Marketing Concept

K2 v — (Drucker) 1, FHHEDOKINIZE > TE BN LUEEE LoD, FEFROM
fEEIWTCIx % <, EEOMEEINTTH D, HEMET L0352 LED 2L, ZhREN L EE
HrEdoTwd e L, BEIFEEDOLARTH), FEOFELLZEHDDTH L EMBTVS (K



“YBHI—=DDR—Tr T4V 7

7 vh— [HH—REE BREETRSR 1965:.48),

ZOEZHE, =T T4V ITmIIBT 2RO EEZET, BEEADLNEX—FT T 4 v
Teave TR EMRENEZ DD THE, x—F T4 v T ave T e, =T 4 v IED)
FETT LI ZCOERNLEZT  BEDZLETHD, EIHBEREDLEVIHECHE N
HLLTws (ZEk 1974:77), fEKIZEREEMIIOWTRD L D ITBERTWS (K 1966:8),

(&I BEEFOOEZHTHSZ LITEVT WD, L LEIE T 2EZHLOE
ZHTREL, BEEHEHAAOY, BESREINT 2RERIETCEH LI L 251, 1€
Kb OBEEFOLDOEZ T EDOMITKE TWHELH L L VWbRE T LTV, 0k D UEEEN
DEZFE~—r 74 v 7HEZE LU CREGE QR CHEITIT S T X 9 12% - Te IR R
RARMLIETH 2, BLATLERI Vv 7 bV v 74 (General Electric Co.) 2319464E0D
ERE BN, BEEAQFEAORAERAL, 202 BERD LW L HEH,»SHZL, 1951
FITFITIBEL, 1950FEROLUMTBFTITE I, Z20LOIE ORELFELTT L,
ZORNZ, BEIZHhT 2HBHEEZRIITL, oW EETHORTFEATLOTH L, 2 21T,
SH, MBET -7 v 7HEEOMIELH %,

FITHIBRIZ L DI, RIvr—F, BERIL BEOLHETH), BEOFELLZ2HDT
HBEBRTND, 2IWVWI TENLDH, PEEEMEVIFZFIL, KFILLd, BEEAMLE WV
S0k, BHIZVWZIE, HFONHIL> THFEEEZL] LWI L THD, Bz, F2 572
i, HFILFIR->THT, HFIERAAALTAT, HFEBET L LW 2L, KU
TH s,

@)= Fa4v7-avE7 b EeBRRT—I T4« T OEFR

=T T4vT e ave P NOHERIL, ~—F T4 v IHROERELFREOBRIIH L LEZ D,
<=7 54 Y7 DEBDOEER H 5 (Bartels 1976, Darrochft 2004:29-38, Day & 1983:79-89)
&, 19504E4R 2 5 604EMRIT T THEML S NTe < A D) 7 VORI, 7 L CT0ERICES LIRS &%
TARLNTZYF A ZRZ VDS, SHILHREAT— 7 ANV —DOREABHIToND, 12,
ZDEIUR—T T4 VI DOEMOEELHEZ T, MBO~—r T 4 VY ITHOWMEDEREE S
720, %9, 19504EMR 0 660FERITTA DY T VORETH LA VTN e <= T 4 VIR
WL =T T4V <AV AV NI SN, FND OGN I U CHT T ek
BOIRE LT, TOERIZY A ZEZNVEREATH LY =Yy Ve <—=F T 4 Y IHEYL, fib
FIZBWT, SERMBIRISH < — 27 7 4 v 12OV TOWED Ta T ST, #LT, 904ER
IZAD, AT =27 ANV E—DOREERo IR~ =7 7 4 ¥ 7 ORFRADEY A HFARH I
TENDEIITLoTET, £ TIE, 20004EIEAE I HED—B L LTHERT 2120
12, FEAIATE S REEAORE #1580 70+ 2 1 AA 1B %453 CSR (Corporate Social
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Responsibility) DF@iE2E % - 720

F7z, TR LTIZAMA (7 XV <=7 T 4 Y I7H8) OEROEEH 1 B (354, 484F,
604F), 252 BPE (854F), %8 3 BXFE (044F, O74F) 1T J7cH, B2 BRE~OHEELE Loz b D
=T T4 Y ITERwEN DD, FEIEREAOEEL Lo bDIL, Vv—vavyvy T (H
R OfEOEE D L CSROMHEOEE VADHY, ZOMRE, HLWERAT =7 K NVE—~D
FELWIRT =7 ANVE—DHMITERIZEAS NI LFEZ LN D,

=T TA4VT AT NEDOUN) TENLDHERELT L L2 TR, <AV VTNV <—
TF4Y TR —T T4 7 <A VAV N OREICERENSD 5, T04ERITLD, %
DIMAUIEE 2R F 5720205, BEOHEWEME (social responsibility) OFERTH D, V—v
YN R=TTAYTBEG LT, V=Y v N R T4 VY TRERAVIV TN =TT 4V
TEWLEBR =T T4 Y7« AVAYMINLT2HDOTELL, ZREMOIbOTHY, <
=T T4V e ave 7 MIBVWTE, (EROBEEMICHENEROE Z TS iz b0
EEZ2 5, TOERITED, ~—F T4 v 7 OENE, FLIEHLLIZN, Z0—77T, Mk
RHEOMEZ & 70 D, 804EMIT, RebchBigE(L (sustainable competitive advantage) »3fE &
Lo TERIEDLLEBRN< =7 T4 VY 7B LTz, 20U, {EROBESEN, HREEIC
M2<T, ==r 74> 7 ave7MNIBFEAIIIMsS NI EEZ 5, £L T, 0FERIZAS
& BRI MG | ORI E LTc~—7 7 1 v 7 CTh 2 BHRME < — 7 7 1 ~ 7 (Relationship
Marketing) 23885 LTz, 2L 7C, Hllii~—r 74 v 7« ave 7 McBREERMINS At

dI1TE 2 5,

DXL, MHBROR—T T4 v THIE, RAVI TN =T T4 VTRV =TT 4
VI CRAVRVN, V=Vx NV ex—F T4V, WRN~—r T4 v, BRtE~—r T4
VIZLEHBLTERY, HLLETOZOMEICE, <AV VTNV e —F T4 VT TV —F

(&)
REZUTFNW =T T4

Bl o JRCETTON

R=TTAVT - IRXIAVE

+

‘ V= v )y e =TT ‘*‘ (H2HFE) ‘ EENIBE

+

[ wmmm~c—rrc>r |wp| (mEEA) |
+

\ BEET—r T4 | (EFEER) |

M1 =754 7-ave7 BRI T 1T OHR



“YBHI—=DDR—Tr T4V 9

TAYT  RAVAVIEHD, FOFMBD EITMRIZESG LT~ —r T 4 v I HBERENIEAS L
FToNTWBEEZ LA — T 47 - ave 7 NOBREIZE, BEEEA»HD, 7ok
B FITHEHEE, R, RS »H2EE22, FRr LD LI DEIITE 5,

0 BWR—T741J0WmE

RADVV TN« R=FT T4 VT BN L= T4V« <A2IVRXV ML, SHET—ELTH#
BLTWDBD, V—vy V<=0 T 47, W< -7 74 Y 7OERETIE, ZOIERK
ECiz a2 TE 0, B - T4 v 7 IlBWTE, BRERBETIILELZER
TWHEDD 5, FHUF, FERIZ, ~—F7 T4 v ZOFMERE L TORE T BINLHE LT
DHEDLZ, R « MGEH 7 SHBAR & WO R SREL Twie (EE  1999:225) w5 {ll
HTHD, TSRS EDLTE VWD L TH L, ZOALE HIIMERIZENT, < —
TFTAYTIIBILDDODRTENINEI—F T 4 VT O, Hic BBzt
bid, HRIZBWTHOENERONGE NI a=r—vay, IROFRMDO A v X257 74 7 -
~=r 74V, FFEEZOHBE~ - T 4 Y7 ORFEOWT LRI FLREVFLOMA
ERZBLC~—r T4 Y/EBOBERES T2 LWHMEIPEMS hTws (HF
1995:1-13, WS 1995 14-29, EJF 1999), TN b, H2EKTR) FLHEWFOMRMEE
ERT2EZHEEDLND Z L2 519904ERD Z ORI HIL L 7B~ — - 7 4 v 7o f
RIET2EX2ATHEENVR D,

ZEANDWTNOFHE b 1990ERDIFINEHMN L~ —F 7 4 v 751N T 2 RAZERL, <
=T T4 Y THmOBEEROLEMEER U TWS 2 EHHETS 5,

HAS, IBH, FROERLUIGREIBIR~ -7 7 4 v 7 OHEOPIIRL EDLdioT0d X
HIEbLNE, ZFOFRANL, TE, <=7 F 4 ¥ I BT 58 LWKECH Z0isEE  (dominant
logic) & LTERENTWEN—T (Vergo) HIZLEY =V R+ RIFvh-uPv s (service-
dominant logic) Oz d H¥ 2, ZOHF—E X« FIF Vb uvyroRiz@Eec,
R=<—=r T4V I7OHBIZOVWTEZ TNV Z L ET 5,

20044E128— (S.L.Vargo) &7 v = (RELusch) I2X2¥%—E R+ KIFv b -uvvri
& 553 (“Evolving to a new dominant logic for marketing”) 23%3% & 17z (Vargo it 2004:1.17),

N=TtIvvald [x—U74 7% BEOALEY (tangible output) & FEEHIELSI
(discreat transactions) 23 /0T®H o 72 ZHCHY 7 1 &2 (goods-dominant view) 2~ & fEFE4:
(intangibility), Z#t7 o+ X (exchange processes), &M (relationships) 2SHULTH % —
YRR 20 #5m (service-dominant view) ~EFBITLTWS,| Lab~ (Vargoftl 2004:15),
ERRE TR OLD /8T XA JHlo TRO 2 AR Z RO DL LTI —EX - FIF v b1
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vy 7 OfidEER LT o T

ZLT, BUEOBMETIL, $—ER - FIFv b avy 7 2BHT21h0 7y val
N=TE, RO L D% 5200LH (Axioms) & 11DOERNLH{HR (Premises) %R L7z (Lusch
fth 2019:3-21),

(1) (B 1) ¥ —E 2 (service) I EZHDFEARN 5 (basis) TH 3,
(HiH2 2) HIBRA S H IS D AR L B 2 IR T
(A2 3) TV — R ORMED 1D DL/ A H =X 4 (distribution mechanism) T

H 5,
(A 4) 7 v P EFIIHISI A 7 1 v b (strategic benefit) DIEAMY 2R
TH Do

(Hi#E5) oW P IET — X (service) FIFTH S,
(ANER2) (BiIR 6) MlifEl, Hi2Zs%E (beneficially) %& TR D7 7 £ — (multiple actors)
2k o THAIS N B,
(R 7) 727 &2 — (Actors) 13, MEZZIFEST Z LIETE WD, (M{ERZE (value
propositions) ORE (creation) &R (offering) IZIZBIMTE 2,
(Bi#2 8) ¥ —EXHLORL BAENITBEENTH ), BRNTH 2,
(AHE3) (FiR9) How & ERRFENT 7 X2 —I3ERDOH A (resource integrators) TH 5,
(NFE4) (FiF10) fHifEi15Z45% (beneficiary) 12X > CHIZHME (uniquely) 122 DBISRFH
(phenomenologically) IZIRES L5,
(RBES) (RiFE11) fifEILANE, 727 & —»VERLHE LHENLREZB U GRES LS

UEDBY—ERX s FIFV P 0V Z%2RBEATIIIHIoTON—TLIZL o TRRE NI
500RMEINDFHRTH 205, y—EC R, HoWILRBMOEBTH > T, BFIMEDILF
AEECTH Y, MEAEIHEERNTHZ EWVWIAIZ, 2O —ER s FIFv b -udy2
DML B DEZF DD EEZ D, 2L, BITBRIENOMNGE I a=r—v 2>, IBO
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TRCHFELZDDTELWEEZ D,



“HI—DODR—T T4 VT 11

PED & 51z, 19904ERMBTO~ =4 T 4 v 7 OiiHL, BHEORT2dDERMET 2LV
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ERDBEERICRRIC BT 2= —7 7 4 v 7 ORBIZERMEZE & U7 BR & OMEERIC X 21
EARED RS MBI L Lo TWB E VR 2, ZZIIBIF X —7— FiL, [BIRME], [HHAELE
A, MtifEglE] <b 5,

Ml 22°o0FE&EH

1990FEREF E LCHR~—7 7 4 v 7 OFEIE LT E T2, Fib L7z & 5 e~ -7
T4y ZOHBIT LD, BRI LRI - MR RS R LT 2 L 2R
LI, ZOZLd—20HEREFZLNLD, BI:LT, ZARIPHBETHS I o
EARRN IR DD 2 D TIERNTES D 2

AHE, BHRE~—7 71 v 7, AuED (D) HEHERIMISLLIARE DD Lwvw) AR
BuzE>, (2) BEHEMOHIR, (3) ERLRRD L WVIIARELHR L 2T T 2w, £
LCHEZERD 2 WVEIAREIGET LU CHEEL X 5 &3 2558, @) mHEFIEZORE LR
DI TH S, EWVWI U EDOIUDDERENL L VbR R UMHEEARTH S Z L ZIEM LT
(F#  1995:20-43)

BWRO~—=r T4 v 7%, <AVV TN e <x=FT T4 VTRV L= T4V T <EAIAY
FetBELT, V—vry V=TT VT, MBN<—r T4 V7, BRE<—F T4 2
DIEA LD HEICEEWEEIC L > TWaE Y, BHEZEERETITE S Z 5N Wl H 5
D%, X TDH o 1w FEEERORFE T ERIIN T 2B Do 12O TR LV LEE 2 D,

<= T4 Y ITWEOMAD ST XA DEHIZOWT, AHIE, [BHZ7 X ) ZI2BWTTH S
25, ZODI104E « 204E L WO R ERYINIE, <= T4 VI HERBEOLEZ 2 05— T4 v
THFICBIT LT X4 DECE D s bbb o L bENUHEER EVoTIVwdd L]
LR TWE (HH 1993:.81) 28, <=7 T4 7o UchoT, EOLI U~ T 1 v
TR Do T DTH S D 1%

19804EMIT, TFHITB I M ERIINES N2 DDOTH D, ik ffifE 2x &I %<
MGOMHENESE (relativism) DN~ —7 7 4 Y ZHEOFICH Lo T s Tz (HI 19973,
A 1991:205-237), FHXSEF LI, [HE—OENNCEEN LEM O STUHLETEEL, B
HIZMENTL2H D 2%V, HEWIRS ETIELEHESH D 5 2 L3 53035 (Bt 1998:975)
THs, ¥'—&— (Peter) £ F Y (Olson) 1%, FIAFLEH,#FBRTFH (positivistic/empiricist)
LA FEFEHY 55263 (relativistic/constructionist) DORMEIZRTS 2 RO FELHELRF 1
DX DI L 72 (Peter and Olson 1983:119),

MEE, [BfRE<—7 71 v 2713, ERNIBERECHRE LAV =T T4 v TH D,
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RAER/MBRIBELENEIR /MBEIREBCBIINRICHNITIRLOEELMEE

HiLEH/ERIBZEONZFAICHIZRS

BNER /BEEIEOHFICNTIRS

@F 21T HIE (Realty) DEL 2MHEH AT 2

@ LRI AR BT 2 DITHE L &
na

OFl2IIl, e, BuR, BFENERTEES
IHfECE 2

@Bl I AMOHE R 2 445 9 2 Lim iy iEHl (universal
laws) ZFH RT3 TE 5

@B A U EHH (absolute truth) ~[A 22> T ¢
FIEELE L 2R EAET

OFl 1%, AXOHHDO N — VIZHED O TEET
H 5

OREEFZULDDIZTT DDV DDDRFED
W= Hd 5 (Tz& 21X, KEE)

ORZEL, BLWEINT A FEEBLT, oo
R % IR R EE D b O iR % %) 2

@7 — &%, Wit 7 A NI 27 0ITKBINT, M
37 L 72 #:#E (benchmarks) ##2fit<4 2

ORI LHOBELAES 2

@75 E £ M (research community) % il U CHlEf 25
AlEsn, EX4tsh, zLTERSNE T 0x
20, RFETHEFT20ICHELIND

ORI F IR T X TH D, UK, Y, B
Br, BEFNER T ZRE SIS TS v

ORI MR, HFIE ORI L ORI I3 L C
HXEITH 2

@R221E, SUIRIRAFHY (context-dependent) § 72 b H#E
PRI LTI TH S LD 7 4 77 (ideas) %
AEs 2

@ EHE, HIFHIT X o TIRALS N7 SUIRD IMU T I
T HEN S 2 T W EEEMECH 2

@R IT AN Lt D EMR (well-being) % WET 5
TOILEALFRETHHEI ZLILL-oTRDEN
LZREEIIECTRENTH S

@FE % HIRPITIG U C, REEZEL L IDIIT LSS
RDHELD 5

ORI FEE X, o oMimeHH T oI s
MRS M BREMLEEEL R D 2

@ NEZ( S LU LIHET 22 LTS
Zu

@75 — X%, BFH¥EEIT Lo TEX UHHOBAEDT
TAE S WM s 3, 2hi, HHEATH
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(H4FT) Peter.Paul Peter J.and Jerry C.Olson 1983 “Is Science Marketing?” in Journal of Marketing”47 (Fall): 119

INET, <AV VT N <= T4 v 7L, BEFEOFAELZHRE L, ZHEE (it §
5 LIRS EOBENE LTS, TNEHiRE LAVWERE< -7 7 1 v 7 OIRER O B
1%, RELHEEE (D2 WITER) L OMEMER (interact) TH 2, B3 LIHEEZE OIS ITHE
EBEBROP L WOTHIUE, BWHIPMHAFREZRIET Z LIk o THELRAISZD Lw)
DTH2, Thbt, BRMES—r T4 v 7 OPRMERE, 3 LWHEE L ICX oiliELE (F
FIAD TH D] LTz (FIH 2004:4), 20X D LFEZHIE, BERIIMEOLFAALEE T
HY, MEAEIMHEERNTH L VI [ERETEF—ER - FIF Y -uvyZildh
bNd, ZOMMPBNR~Y—Vr T4 v /O EEZ L LCEEL S THL Z L3I TH D, <
=T T4V TOHLSIE, WEETVWLILBEENRZ G L>TLED ZETHS, HAEMIZEK
ZMMEARNE 1L, HEERIIBVWT, RZTWE ) 2 RZ223E /127 27ATHEEVWZ S, £
121, S EROFEEIMEICH 2 X D182 5,
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TOWEHTHY, ZOWEHE, BELBEER, Rt EE, FREAER EHLET D TEL LB
FHETOINZ B LEEZ 2,

ZFOWVIZEND, SHTE, WHBEEEVI ZEMLINRLT, ~—7 71 v 7%, i
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B L, v - 22) oBfREESs, HEFRICL S THLVWEKEAE2EAHZ LT
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XIRDZED D, (5] 20dDOXRIBZEDL D, #H EEECMIL L OBMRIEDL S| LifRTw
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EZ LN L OGOMERIL, HNEZIRRSATVDEDDLEEZ S,
1990ERUBIDER D < — 7 T 4 v 7 D F I, FHEBOSILNTH Y, BROo<—r 7
4 VT OFERIAIRNFEZEOFFRPVHEILCE T, ZOZOOHFERPOUE~—T T4 V71,
BN THIMENL D DEEZ L 2 L5 HBAWF L THRIERL TV DbDLEEZ 2,
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F 27 =2 F a > (Research Question) TH o725, UHDTF—<IF, HREILLHRO~—F7 T
AVTILDVWTERLTALI EEZ TV, ZOEKE L S5T:DIX, FlTb Iz NN—TE T v
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12X o TEIZEE (uniquely) 12023541 (phenomenologically) IZIRES D], TH-o72,

ZLT, 207 —<OMIEZLTWE I BILHRO<—Fr T4 v 271}, [ERkO<—F 747
DEDOHEBEEIIL>TWEEWVWIFEZREDLLL WO DDIERD< =7 T 4 ¥ 7 OWIE & 13E
STWVWEDTIELRWP LW FEIMBHT, EINEIBRIDOIEHFRL TV I BITHEROE
WTIEHLEWHRLEWVIFEZITEE T,

FEHIZ, FEERBEENER L WS ZO0HERNPL LRI T4 v 7%, RENTDH M
T DDEEZ LI EPLE5HOWFEL TEIERL TV dDEEZ L, ZLT, bI—
ODI—TTFAVITEVWIEEEDLBILET, ZOoD—F T4 VI BWHETEL LI I12EZ
DRI TD %,

RO =774 v 7o EEOGOTEE & & & 2 IR S OGOMERE & D Wik
WCHBRFEOEZ FVREIL L L EEZ D, ZOLI U L oREENLHRO~—r T4 v 7
IZOWTEZBEW) F—<IZOWVWTIL, ROMXITHEELT2oH D) TH 2,

200U T4 VIHBFEET OO~ —7 T 4 v 7 OEIER (EGORE] & [AliEo
FEE] EWOMERR) & [MEARMEOZEMAE] OB CEH - AR 1996) MMRIEICH S 2 &
LERDO XD ITBbN s, ZOELINE, FELIWEEZ D,

HAORE % DRIBIIOREHFEE O— NCHROFEFEELOFE—ETH 2P RFLE
BAX OV HBERE LD N 5, FEFHEOPIRRFEEEIICE T 2 €3I F —VOREER TH o 12 =
FEZERRER, FIHEREORTTH 0T, EEIF, PIHLEOERED THREE, I TRWE
WAL, WHIEREFICH T 5,

FAHFAREBIA DL TR DE 2 T I2oWT, O THF TREFEE TH o LI EEE
BERFBIZIIRD L S 12EE> T3 (LB 1985:17-18),
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ARG, RFEZHTHREIEZ o722 212, REFFHRERELEE, S, [MEIE LT LLd LN
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EHNCOE, OFBoE LCAIEEZHED ITRO b NI AT AFD I AR D ICERD X ZOX
DIEDIHELV, BETDLDTFROMBUZEEZRDTWE Y 7 ADMFITIE, 20k ) OElE
DBBDD, ORI D U D, AT 00252 L4, BTFT22L%L, BFEHOF
T/ ZLZLLBEZDINET, HEOKRK, KFIHOBADHED LI DD Z25, &L
LRUITIE L Wh, FBER, Z0EE, ZOXDITE->TOT LT, MOFMGESICET 20
REE, LADREERLRXFFOTDITHERERAE LTI NTELIREVART, FHEE
REFFEEI O NANT L DF THAN T LN HERD, ZDOEEORT, [ITEREHEEDIC
BIALETH?2EHDZLIE, KFITHBITVAR, FOLE, FEIX, FH)DEbNT,
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W3 (B 1979;3),
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Alternative Marketing

Yasuaki SAITO

Modern marketing is based on marketing management along with the multi-layered structure
of social, strategic, and relationship marketing.

Prior to the 1990s, traditional marketing methodologies were dominated by positivism, and
relativist methodologies have emerged in modern marketing methodologies. Since marketing
consisting of these two methodologies is considered to be an alternative and complementary, I believe
that research will continue to progress in parallel. Therefore, I think it is necessary to set up an
“Alternative Marketing” room, which is different from the conventional marketing room. In other
words, the idea is not to choose between the two, but to seek alternative way.

The research question of this study is “What is the basic structure of modern marketing?”
Therefore this paper is exploratory research.

The hypothesis to answer the research question is, “Modern marketing is different from the
conventional marketing trajectory,” and “there is alternative marketing form that consists of marketing

with two characteristics.”

Keywords: Alternative Marketing, Positivism, Relativism, Methodology, Symbiotic Marketing





