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TT4 Y TORERE, HEBPZOHLTH - 72072h, RRBEDY)2OH b, FRTE
MOWMRERL Y Y ART T L, HEVIERENMERETBoBEHBOY =774 ¥ 737 —
REBRDIEDVHEZTEY, BtoBEYRRADBIFIIBII DY —7 T 14 ¥ I ~ORHLDE
FoTwa Y EERHBLTVWAS LI, EHE A VFAMNITN - —F T4 27T B
BUEEoTWwb, A YFAMNI TN - =7 T4 7%, EE EIRA-I—F T4
Y7, BtoBY—F T4 7 LIFENDZLb DD, ¥R EOMEKIZINT TiThh b
=T 747 ThHY, Y PFHOTHERICZOREAY DL, A YT API TN =T
74 Y7 ORY) FHOFRROMHEICOWTIE, MEL1O@E) THE?,

Z O K&, Hakansson 23 &1L 5IMP 7 )V — 7 (Industorial Marketing and Purchasing
Group) 12X 2 HEAEH €7V (Interaction Model) % 2:ARIC LT, HARMEEATH G, A
HAEHERE (boundary spanning activity) & L COxI4H2 (boundary personnel) D% x4 %
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IZoWTHER, ZLTC, FIC, MHALTBELWI LR, ) FORBHILH TH 2 5%
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) BRI A Y F AN TN - =T 4 Y 7B 5580 T—EHOTERICET 2 IR E 8
WFoeamteas10%, 199948, p.360.

WAZOWTIRL, &5, A YF AN TR —F T4 ¥ ZIZBIT 558 ) T—EH VTR
BZBWTHELZHZH 5013, MNRHNETHLEHXRTHL EHER, REOEFMERT
i % Hge LTHER R SNTWAENT YA - 237 51— K (Balanced Scorecard) % ~N—
AL L, VRIOZGH IR L7z B4R 2 L LR E TV EIRORT 52 L LT 5,

I A>HXMUTIV - T—=FT 1 TORBEELEDRENICIOWVT

FlE (1998) 1, A YFANYTIV - =7 T4 VT OMEOIEARN I E LT, O
F - HFHMBRE LTI 2 2 8 (R, @QBfre~x—2L352L (RN, 2
FTWwb, 2O, BRME~Y—7 T4 v F L EHLBEEND L 2 EEDbND Y,
ZLTC, B (2007) &, =7 T4 Y IIMRERIEEE 52 2HMOEHRL LR
EREDORED, A VT APVITN - R=T T4 Y TD L) RIS NS TS
LEREHL TV 2% 1990ERUBEICHRICBI 2~ =7 7 1 ¥ 7 OB, MR
Rl U72HE & OMEAEIC X A EAIE2SRH SN AR E 2oTwd 7,
AVFANITIN =54 Y TOREER, %Y PF—HOTHEBRTHLE LD, KEL
THHMTELLHI, EHERYFEHACTEPMEEH L 22 OMEZAlE T 22 E12h %,
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AVFRAMN)TN =7 T4 7, HEW<—r 74 2 7IZHRT, E)FLHEHWF
DIFEBHEEAREVEVZBY, Wb, O 7B 2 FbhTwa v b,

CoZEiE, BE (1999) 2ERT A L9, ) FiE, HeFLoEfEEs mfe
ErEEBHRVRRICHHEFTASY. T LT, BHLCISHIEAEM L %25 il 2 A3 L,
Win-Win DBBRZAHIEEN b0 Wi b, 20X IICEZ L LIEMEE ORI
FIENTE, A YFAMITN - w—=F T4 Y ZOmBOTICIE, 520 FLHOERBA
VOEWEHRL, HEOMb)GVERERMAL, HEObZhEGWTIER L, HEICEERE
fraedb b, MEBMICHEER L2285 E) X AEE TV vy EREDS, @K
MENTVEEDEEZEY, 20X RHRBOEVTIIR-TWE0N, HETHLLEE
Zho TIX, AVFANITN - =7 T4 7 D5) F—HOPREREIEIC BV TEE LR
BEZH U LEEIIOVTRRNDLZ L LT 5,

WA, =774 YITMRICBWT, HECHTLHmOERIZBIIL SN TVD D,
CO5HIE D &b & AWIRSE (personal selling) °HFEE B (sales management) DR & L
T, TTEELOMENLEINTELGTHETLH D, L LIERDO AYIRTEC I &
IR, BERDO AN BOEE B OMER & LEE Lehts, SR, BE L Ofkbin
BIER, SRR =D OB A REICHECHO LI ICA->TETVWAEI L TH S,

bedbl, =774 VIHERICBWT, LR X ) ICE I AR IEE B o 1 E
EL TSN TETWzA, £ ToOAWNGE L, ANWHANC X 2 % a o BGEEiEE o 2
ETHY, TOEHZHLTLEDPMWMIER (sales person) TdH 5o

W (2000) 1, [HEkD~ =474 ¥ 7T, AMEMIZ X > TEE - 3 —E 20|
REMET 5 2 &1k, AMBGE L MENTETB Y, AMBGEIEX, bAEIZBWT [E3¥] &
I ZIEFE NS DTEA, HRIHAMEOMETH Y, B M58 (seling) X1
LBIEVIEEIZ ERT 52 %L, BUEDEZ A [H¥E] OBHRICHLEAZERELATVA
WA, BFEZZIF T L, BB, F oy RV oOEIR, B X OTEH - R - Wi & )
JE & DERFEIRE b G EiEE [ ThHH] LEHLTWRY,

T 72, WM L LD NRIGE R B P o BRI B 5 MEEROE VIOV
T, =l (2000) 13,

OMHEH 2R LT 2/ MBI 2 BEiEE L 0 b, WleHEeT—9—

3% EOMFEITH T 2 BOEEE) 2 PO 2EE LT £ Ik o7z,

@HITHE M A BT T 2IEB OB TR, BELOMBREERT HIEHOMEL L
T, BED S OEHIERHIERM AL tDaIa=r—Ya v 2 &A7, VIRV
BEWD Lol COBMIHRICBIAHEMNRETE QICHEL BTV 5,

Ml & DB EDOEEREN 2 OPICWET L2722 MEICT 20 TIRR L, HEMED
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R E LCOEENZEHGE, ERGEO5HEMNH, EETav R, Mz & o
WHEICL > TRDDIEHEMSND LI Ik o72,
LEERHLTWBY,

IS, HA (1999) (&, HEIEE & O ANWEMN X - TR % RHEST 28 Th
D, BENEEITH LI D, HEIHICEES OBGEHEE21 Tk <, BRI
IR E DM 2 ERICH Y, FAEEOTELZAMIL, BELO—RRY ORG|7
JTix% L, L LARKB ZEE BROEEICH Y, Lh->T, ayA74 27 A Wik,
BEY—E A, BRI, S 5ITEHkBE 22 Fr i B 5E 7 & D% O e R EEHO ) LA
RO =774 7IEE b EREFEELMEL DL, H¥IE, fHc 0% & O
B BEbEZY = T4 ¥ 7 OMEN R ERIEE TH 2 LR L T2,

COXHITERE, BB EHYT LM Th CHIREROY NP D EELIR L
BRUINEE LR BoTWADTHb, T, RER1IPLHD2LHE) THAH,

LB, BELVITHETHLHS, HF (1999) & [EHE< AHEBOFLIE, BRSO
WEITHL, LiL, ZLoWE, ZoOBRGEHE BELo—RmR)OHNGIZ HIELD
DTRZRV. LA, B L OGN LG EROB A BIR L -BUeiE# Th b, HHkL
W EHE, COMOWGEIEHOERTHWS ZLIZT 5" LRRTWED, K#Hics
WC, B~ —7 T4 YL EEORRE ST A TR LA L W) ML LEEL V) EHE
DL BERTHWSEZ L LT 5,

BERAR725912, A VF AN TN - <—Fr T4 2 70F, ¥R EOMRRICmT b
NbL—T77427Thb,

BEOZENZOWT, B (1999) &, ~—4 74 Y7 2EBRATHRET LI L TH
D, ZOMEEHEHRAE LITFY, ZoOWBRAEOMKRNIE, RERTTO~Y—7 T 1 v 7kl
BRI L BRI EG L RESCELY, ~—F7 7 4 ¥ ZEEEEHINIRERTBOMRM R ¥ v 712
EoTHRESN, WHhIEBOHIZXL > TRBMMWICTRZALDICK LT, FEHES L OHY
TS, NS, RARROBNrLAL L, THENEKROT L —Ho I 70
BT EVHITEND, =T T4 Y TOFERKEHELT L EEY IITY)OHIZE - Tl
RS LR I S 2w R L Tw 51,

F7o, BB (20000 &, EFEESHBOS T IELFREMBRL TV L5, ZOWHE)EAKIE
IR (sales force) B X VB U (sales person) TH D, HIEHLH T MBI —
VA=, B¥xr, WA EEMEh, ¥ LBEEOBERICE LN 205 E
B H o ThDEDTH LA, By 2 EEHNFIL o TRESKOHNLIRT 5 L v
HERTIE, REOREZL VAL EEMLTVWE,

EHEHBE L WS THRRA R A THDH 5B, JIB (1985) 1, AMWIRGEDIEARMFERE LD
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I3 2=%— 3 Y (communication function) : RIAAMEEE & OXFMIC L - T4 ) 15
DIREE SO, @@ A HRE (tailoring function) @ HAAREHZ DS > TWVH 2 &F
ZRER B E I OMI L PR ISR LD L 2 ADWM T ik — Ao g LR, A
Y7V Y AHGE (intelligence function) © R FREE, THAHE, BEREZLZ EIZOVWTO
=774 Y ERONE, WHE - T, R, (SERERHETLI L, =00k
SHL, THIZHEDVT, =V AX Y ORBNEZ OBGERIED =D OME (i %
WL RAABREZHEMLT, HCOIEEmOEE L RAZ NG LoD, FLABKOE %
WifFLo»o, WAHKROWMEZ IR TAELETHL, 2 LEBBLETTH2E— VAT Y
%, A—F— -7y 747 (order getting) KB LW LA —F— - FvT4 Tt —IV2A
<~ (order getting salesman) & FRLTW5), @WGEEITOLDORE (WbWwb A+ —F—-
74 %27 (order taking) £ \VbNDBHDT, HEXZROL L2 LTEHLEHKLT LD
DTH5), ORFEAA-VAEDZDOWE (I v at)— - =A< (missionary
salesman) LR OLND B DDEFKETH-> T, HELOHBEITELEZMLDOTIEIRL, &L
5, BEDAA-TVERCL, BT A VIZEIKRES L LI BNL, WEkoT 4 2T
LARTuE—Yay - v— vz, FERGRE, EATEZEOT VT4 T
HBr BT T A0, WoekE RN —E 2552 LTHD), OEMMY - FAEREIT
D7zHORE (ZOMIZET A L— VA< Y O&RENE, FEIEOFA & B 72 56 7 06 ik
HEHEBEDL > TV AL RENORIZINL720D¥EBETH S, —HKNICIZ, TO¥EHLZH
BgLE— VAR ZE—VA - YT =T (sales engineer) F721d7 27 =AN - £— X
RYELBELRTVRELDTHS), KRFLTR2Y 2, ¥ LBMEOEMMET 2
M E L L THE 2O BOE 2 RAET 2 & v ) M EDEE Z2#H-> TW5 DT
H5b

FHROWE 7 0L 2Zo0T, BN (1999) &, EHETOLR %, BB L Uik
WG BRNERBESEZBRETHL L L (1) HEEEOMEN (2) FARHEOER L
77a—F (3) Wik (4) ru—Y > (5) 7757+ U= LOBRIIFTTNDY,
F72, # (2010) 1%, HEANOHFT 70 —F, FHK L OWHKS L OZH O, BE~D
BEMABRDOT 75 =7+ 80—, LWHEHBT O ANH 2 LBRTWEY A5, 1 ZIZHA
ERL7TOEAZIRL TV 5,

PR (1992) LTV AY kA2, AN O EEBIIREE O E 2 X 2 HEw
EXETAHIETHY, FLHEOHBEICHTLIEEREICIEI T A0H ), BEOME
IEDI2DOMET 70 L X LEEEHB & 13 a1 > OREOBRIZDH 5o

WE7aE 2?12k, BERESHIGIDT bR TWL 2, ShERZE 1 o5l
MAIICBIT2LEY — FORRO T A2 EIRT 5, €L T, TOTEY— FOREI
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L oT, BEMRMESTER SN, RUHSIGE BRI ENL Z Lilk 5%,

Bauer 5 (1998) %, ‘#3EINEIC BT 2 ZMLOMBEAICOWT, HH] (transactions) 75 B
FR1E (relationships) ~DZAL&E L& LT,

(1) M5 (transactions) 25 BAFRYE (relationships) ~

(2) A (individuals) 2°5F—24 (teams)

(3) Waot#H (sales volume) %5 WRFERNZE (sales productivity) -~

(4) &P (management) A5 1) —%—3 v 7 (leadership) ™~

(5) #uIg (local) 7527 T—s3)b (global) ~
L) XS5OG THIAL T EY 25, 4, Bt~ —r 71 v 7 L EEOMR
PEELZRLDE R >TWh,

TR (2001) &, Tl & EERO (FH) 88, &<A7ebhial T, kLS
& L CTIeERkNg, EEREISSHE b Tz, 2L, Wl - ¥ — X 2 RIS 5
VAT BRI T, I OITEL T ICAT Rb T wnh 672, Mke TR v
WHT, SAYAYPLAVTIR, Y Y—REES LARE R R s Tu R &
B, ENFETOEENIIITEESITI LA L VOPEETIEI LWL LEHL TS, T
X, HEE, EIDHDBZRETHHI D

W57 (1995) 1%, BlFEE, BV FLEHVWFELAGbO=— AR MERBIIZOVWTET £
FTAZEWHTRADKRIZZ ) OOH ), LadBIFEOEIEITREFN 2 GBI % B 12
ToTVEDTIE%RL, BYFLHWFOI)RINAZHRO 2T, FIZRETEWR
% &) THBEN 2 D | 21T o TW A Z L% v E T iU, IMEEMICL 25D,
TN - R0 70 BIARRESE &2 A DTSR 2 7o B SEIG B & W) B33 T 7 4 A O RS
AHLNTHIWnEL, RELHELOBEIIED CHEPHER I, NV ERST
AT74 7 H LAY, REELXLEDOA YT 7T 4 TIINRA MOMERREZED HIFs 2
EDTREIC R D CORMITE EBRERN—AC LT =2 v ay THEEDAY L VITh
o T—rvavy7lidbldbl, MEES] 2EKRT 20, 22 TRLOHMNMHEZZD
PRI SN TV WEEICH L, BTHILTTA T4 TE LBV LDS, HEOFE
LR AEAEAM LTV, T—27 a3y TIIEETE, ErLOMRERE (o —x
b ZZFEEHLEPBER LED SV, HEOEO=—ARMEEL L HI2F 2, W
ROV X ) EVEREZBRT L L, BRMEELEIEC LT — 2 gy TR R
BLTWwa®,

HA (1999) 1, BZEOFRDLIILITFINT 277~ FOLHML, BT 7% 4 7
DFEfAL, WO HPOILK, THEEROLZIRILE LD X ) ISHGOL ek, ik
D D), EEARIEZTEHZESN, T2, EEOEEIIIT YUK EZED,
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EOWRDOWE D B o T B2S, ZOMOIRNIELM R AT LY FTH) 4% %
FTEITELOEEDOEETHRN LRI L Y OOH L0 T, THITHIRT 5121, HEM
WO RRMWER T DS L Vo 2EMEHZO DO ETWRTE 285 LV a5
BV WETH D, TNPERBEETHHE L, BEIHEZRBLTWEY, 21T, Hi
(1999) 1, HEEYESETEROSHAL, FHEOWIGHIK, HHEOHHMRE, BEEEH ZH
WWLTHERONTWD I LIZE T, HEMRRE HFERRNEDOAREEND F ) HEAS
HZz0b0EWRL, Y= 74 ¥ 7 OEHEG ORI L &E % EHEITE 25 LB
EEOROLVWTHDELE LTS, TLT, WEIEREOHPT, ¥R~ ri3Zora Ytk x:
WM L, SRR OO RN & oM R AL 2R, FlagdkFEGko—H L LT
BT 5 2 LIRS Twa LRI L T 57,

BEIZEIE (2001) 1, & 2 BENOE NS % 5 EH Y H S HBUETT 20 TIE %L,
BHFERRIM 7 & DM BERETE I Y H R M D F TR OB 3 - FAFEIH Y H L LFTIT ) BB TH
BbF— ARIEEADOEICENEHTlzo T LT, F—2RIEERRNEZ SN LB E L
<,

(1) %O EFRAOEIN S L CTHADOTERLHGE) TR TE v, ThbbE
EIEB O LR TE ARG OWGE TlE % CHEOMBE R R 5 2 LIk 726, HE
WENCB W CREE R A F VL HEMIM AR R SN, 2O I EHILE & v ) D
HEL7-0TH 5,

(2) BEOME LGS 572012, BEERMOANMPZT TR, FIEHRM - A£ERM - W
TERM, RV — AT EOERMOELZ DI LRI IUE R 6 e WIEENE X
bbb,

(3) HEMFELOMICHEBOFETTORS - H—C AONEI D720, HEHO TR
TG - EEH R EOWREE OG0B HYEIC, ENENOEEREC T — CAHE %
WIS 5 C L VRELRYEDD b,

HhEEHITFTVDL, ZOF— 2 BEFEIZH - TIE A4 OFEIRRPPT - M3k DI Y EHF—
LEMKL, EROIAREHOREZITIOTH Y, THITHE L OMIERIEITEEK &
N, BROMERRZENTHIEEEmN LRV OY— R 2RI 5 2 & 2R X
NBLEDICEBELE R DLEENTHD LT D, T LTF—2REERENE, BN CHZEHL
DEENSEMEINTHEE L OB N TOMBHE L EHTLHEICHERLL) ET5
L&, EBERENLZLOETFHEN, T FILNEF—LTEBZETTLHILICLST,
B TR 2 BRI 2 RS 2 S AT E D L WO IR E NG, LT, ¥R
BB D720 OBRMEER L LT, FRE s LTl - BB % 01 5 RV B #e
RENTHEE, BEANEZF-LBICLT, BEL OB THEME - HAHR LD IRE
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B CHEBELII 2 r— Y a VBT ENENE R EE X ONLHEDF — L L
V) DIE, HISRIR TR 2 E E A 2 RO TRIK S D v ) X0 b o ERTEE
HASER XN BB TENSINTVLETFHEL TR LDTH LY,

DL, WBLT, HAT, SIEOTEEZATED, T—r gy THEE BEEE Th
2, FoABEREICEL, CRETERTEALIIC, BRSNS L L CHERMARo S F
KR EMARL, RELEE L OBUME LIS EM00 2 EEAREEHN, #
THEEHYZC L o TRELEROAMEI T S L) BRTREOREFH L VR D, ZL
T, KiIIBWT, BEL W) SEELHEE L ORI 2008 | BEROM A % Hig L 72058
BiTdh b L) BRTHVAY, HEORERMENE, SELBELOBRIMEL, —i
OEHFEGINCBI A ELEE L VAT L E2HODF52812H b,

I A>HFZANIYTIV - T—F5T 42 TDF%YF—EVOFRIFRERE

AYFRAINTIV =T 74 27128 558 ) T—HO PRI IO W Thi L2 AT
BRO~ =774V TEBEIIOWTHRRE 2 LT 5%,

L970SERHMEDN S, =7 T4 Y 7 OFBICB W THERDOY =7 74 Y ZHIGICE 855
T, TONEDPKRECIRSINIEEN Y —r T4 VBB L TE 72, WK~ —7 71
YTIZOWT, IBE - A (1995) 1%, MRS~ — 7 T4 v 7 EE, TR & H OIS HLE
WINE S5 2 & MR FT D) & B IRAC o 2 5T 2 A TH L & LTHRZ, LDk
) BMEN <Y — 7 T 4 Y 7 OFREISTIUL, (RO —F T 4 Y TREDOTENRLE I,
WERRIEI Y — 7 74 ¥ kA - RIS, §EE - RO ohTn 2 Eilh s Lk
RT3,

WIg~ — 7 7 4 Y 7R T, W, BEMREL OMTHEBOBEZ EAL L 9 5
HEE S B OFRERERL, TNEHELANVICBWTER T 2 WEEMICE.L25 T S h,
COHBEZERT 572012, BB~ —47 74 ¥ 7IFETIE, ©EXID B BRBIHEAET
%12 (Opportunities) & & (Threats) DT E HE (REHZ) 25A T 2 MR 1 7250 A
(Strengths) & §§H& (Weaknsses) DA AEEM ST E 2%,

CORNE, FOREOHLTE L > TSWOTHH LITEh, Zonz@E T, R
OFRDPSMPZIRE R, IR LE R L2 0oNnAMLT, EHICHAOFRES TWbiEA
LEAE RO L LN TED L% DB, T TERCEKE V) DI, TiGHEaE L
52 THMHOMAZEDP L TWIT S L) 2k, BHEMZ THHOAZ HN—TE5 X
) REIETH b0 SWOT HHTIIEIE R EICH 2o THRIIRTH Y, ZOHHFdE LTI,
MUNIRETTREEREZNELF v 7 ) A RPHOON TV, il TIE 2 o JLaE
e LT, SWHMIZIEEFRN—R « 770 —F (resource-based approach), OTZ#riZidK
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Y¥azys -7 7a—F (positioning approach) B SN T2, 2, ©EDOH
W CGER, B 2OWMTHHECERY Y a7y, REONMNE ST 555 1013E R
R=Z2EWVI EHIZID 22507 7 u—F 13 SWOTHH O % 2> CHEMZEWIZFIH S5
A% 5%

EZT, AVYFAMNITN - =T T4 Y 7IIBFTL7E0 F—HFHEREKY % 25 L
T, BEN—R - 77U —FPERLHAME LT EER D A YT AMNITN - =TT 1
VT OHLNIALE T S BRI AL, BRICE o TOBS LORAL L LN L TH S, L2
AT, BENR—AGEFELCICHELDPEE > TWEEZTTHE, TORENTOREEIR
DEEN AW T HERN—A - 770 —FPHEL CTEOPBERPIITANLTH -
7oo WEVENTEMEDH T L0, BEREECENZRH > T0ER5THL LV OP
BIFNR—A - 77O —FOEANERTH2Y,

HFRAR—Z - 770 —F OREWGHH TdH 5 Barney (1991) 12 LiuL, BEFEF LI, &
FEOMREE AL WET LREEE R, FATTHIE2MEICWRIZLTING, 3%
EkoTary ba—VENHLOLEME, 7458 74, M7 orR, & 1§
W, Wik eEGLEERL VDY,

Barney (2002) 1%, RENTBOHEM - §5A % GHFIZIED W THI T LBEIIHETRE 4050
MV EKRD &) IHRLTWEY,

OREFMAE (Value) 1ZBEF 5w

ZOREORATHREEFESL T A NE) T 41F, ZOMEIIEBEREICE T 5B WR
PESITHIST 5 2 & 2 WHEIZT 5 D%

@i PE (Rareness) 12BI9 5 [

FOREERZHAET Y =V L T0DEDIE, TLABOBEARIELES D D0
QB A #EE (Imitability) (2B 5 v
ZOREEREHRA L Tkl ZoREERZENSD L VIZHETHEIZT A
b EOAFEGRICER 5725 9 7

@##% (Organization) (ZBI$ % v
EPRET B, MiflD D ) WD THEIM I 2 FOREEEERZGEHT 572012, #
RG22 Ji st R T E DS TV D TEH ) s

CDEHIZEFEONTOGRMA L AR L TOERN—ADGH 24T ) DIZHERHALHEL
LT, Barneyld (1) fliifii (2) #idE (3) BHMEELE (4) Mlko4-ozEML, 204>
Ao TR TR BEF B OUIR & 72 5 & L7zo € LT Barney D#kB& /AT 13 4 D D HH
X% &) VRIO AT & MHEIL 5

U EMAVRIOZ7 L— 27— 7 OFHTH %25, €O TR 2 IFRICE MR L
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PRELAEDERVE, KRIIEEL L2 FEE ST ONLMHEDN, FHES S IIREL T
BZLARVONT =V AHKDLEILTOHNHLEVIE, VRIOZ7L—27—=27128
WCIEIEIHE & L ChRET 5.

PRI L7291, A Y FARMYTIV - = F 4 ¥ 7 OHLIRE 2 U5 0OH W5
Y~—2r 74207 Thb, WmIZBWTHRED X 912 S 2 EEY o BEVEATHE
ENTVELILRND, RAESHEEOEINLZB/MT HEHER—-R - 770 —FOREWG
HTd % Barney ® VRIO GHTIZ DWW Tim L7278, 2O 2 £ 2 5 L TEEZME, HIZH
ZABRVHEDEVPICHZZ2BDICT 2LV ) HILORETH 5, 0 X9 i L
TIE, EROWEFETIZ AL, HeWEFEILELE LS,

CO/TIE, AVFANITIUR—=F T4 Y 7B H5E 0 F—EHOWTRERKREICB T
BELHEHNEZHELL201E, FRELYETHLIEXETHD L EZ, R¥EOEBELTMT 2K
HEELTMRELZEINTWENT VA« 227 H—F (Balanced Scorecard) #~NX— 2 & L,
VRIO 7541 % Wk L 72 B4R E % 2 & L2 B EF V2SR T A2 8 L $ 5,

ZFIT, TFTHERM—F T4 Y TENT VA AT A —FREDE ) RBRICHHD
MERDLILET D,

Gummesson (1998) X, AR~ —7 T4 v 7OV = LT6ODOMHAMEEE ZZT
DOHHZIRRL, ZADVEBRORBRE IE L £ A28 U TR S—kHH & LToOMK
W~—r 74 Y TPEREINIZLELT, TRERE 2O LI ITRL, 6 DOMBAFIBROKE
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Exploring the Strategy for Industrial
Buyer-Seller Relationships

SAITOU, Yasuaki

A purpose of this article is to consider the strategy for Industrial Buyer-seller Relationships.
Because it was “Eigyo” to play an important role in this strategy, I decided try the construction of
the Eigyo strategy model. I thought that Balanced Scorecard that a study was done as a method to
evaluate the business results of the company and VRIO analysis were effective in thinking about this

model. In this article, I unified Balanced Scorecard and VRIO analysis and showed a “Eigyo strategy

model” on a relationship.
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